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AUTOMOBILE RATES 
BASED ON LIST PRICE 
NOT ON HORSEPOWER 


Country Rates for Liability and Prop- 
erty Damage Drop—Hazard 
Determined by Congestion 





NEW YORK CITY RATE HIGHEST 


Collision Schedule Slightly Changed— 
System Resembles Conference 
Practice 
As forecast in The Eastern Under- 
writer last week, the Bureau has pre- 
pared new rates for liability and prop- 
erty damage insurance on private pleas- 
ure cars, based upon the list price of 
the car instead of its horsepower. The 
effect of the change is to materially re- 
duce the premiums on country and 
smaller town business. Commercial 
car rates remain unchanged. There 
are four price groups and seven terri- 
turial divisions (rate schedules), as 

shown in the table below. 
Description of Rate Schedules. 

Following is a summarized descrip- 
tion of the seven rate schedules, or ter- 
ritorial divisions. Complete schedules 
wil: be furnished by the Bureau later. 

No. 1. New York City. 

No. 2. New York suburban territory. 

No. 3. Jersey City, Hoboken and 
Bayonne, and all of Hudson county east 
of the Hackensack river; Boston, Phil- 
adelphia and Providence. 

No. 4. Chicago, St. Louis, Buffalo, 
Cleveland, Detroit and Pittsburgh. 

No. 5. Newark, including the rest of 
Hudson kounty, all of Essex county, Bir- 
mingham, Ala., Atlanta, including Ful- 
ton, DeKalb, Clayton, Cobb and Camp- 
bell counties; Indianapolis, Kansas 
City, including Jackson and Clay coun- 
ties, in Missouri and Wyandotte county. 
Kansas; Louisville, Baltimore, Minne- 
apolis and St. Paul, including all ter- 
ritory within Hennepin, Ramsey, Wash- 
ington, Dakota and Anoka counties in 
Minnesota, Rochester, Syracuse, Cin- 
cinnati. 

Schedule 6.—D. of C. entra. Balance 
of Ohio, New York, Pennsylvania, New 
Jersey, Delaware and all New England 
States; all towns of 20,000 population 
and over in the country, inc!uding ter- 
ritory surrounding each town not speci- 
fied in Schedules 1 to 5. 

No. 7. Rural territory (see “rural 
territory” below). 

Effect of Change. 

Briefly, the effect of this radical 

change in rating is to advance private 
(Continued on page 16) 
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EAGLE, STAR & BRITISH 
DOMINIONS INSURANCE 
COMPANY, LTD. 


of London, England 





United States Branch Statement, Dec. 31, 1918 
ASSETS 


United States County and Municipal Bonds $309,800 


R. R. Bonds and Other Securities......... 902,055 
Cash in Bank...........0.0..... 0.0000 eee 52,030 
Uncollected Premiums .................. 105,229 
Other Admitted Assets.................. 16,806 
FEPEERRD bee ec reeericueveenséses $1,506,526 
LIABILITIES 
Reserve for Unearned Premiums......... $723,743 
Reserve for Unpaid Losses and Other 
LSMUNEICS ow. ccc esecccccvessceces 164,008 
ND Kk b had d aedvenenneendestcrsdus 618,775 
PUES, 45 6-40 44 500406 c00dencnes $1,506,526 


Fred. S. James & Company 
United States Managers, 
123 William St., New York City 
Fred. S. James Geo. W. Blossom W. A. Blodgett 


PACIFIC COAST DEPARTMENT 
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JULIUS BOHM AGAINST 
PART TIME AGENTS 


AND ALL BROKERS 


Declares They Create Unfair Compe- 
tition and Are Chief Offenders 
in Rebating 








SACRIFICE FOR A 


PRINCIPLE 


Says Managers Do Not Consider 
Method as Much as Volume 
of Production 





From Julius Bohm, general agent, life 
department of the Travelers at 512 
Fifth Avenue, New York City, The 
Eastern Underwriter has received the 
following letter in connection with part 
time agents and general brokers. This 
letter was impelled by the open letter 
from T. R. Fell, manager of the Massa- 
chusetts Mutual Life in New York 
Oity, published in the February 7 issue 
of The Eastern Underwriter. Mr. 
Bohm’'s views are: 

In your issue of February 7, vou have 
a very interesting article written by T. 
R. Fell, manager of the New York City 
Agencies of the Massachusetts Mutual 
Life on the subject of Part Time Agents 
and Genera: Brokers. 

In this ‘connection I wish to state 
that, when I organized my agency for 
The Travelers Insurance Company on 
May 1 of last year, I did it distinctly 
on the basis of “no part time agents 
and no brokerage business,” as_ for 
many years past I felt that the broker- 
age business and the part-time agent 
were a detriment to the business. They 
create very unfair competition. The full- 
time agent, who devotes his time and 
energy exclusively to one company, 
is seriously handicapped by the very 
unbusinesslike methods adapted by 
brokers and part-time agents who, to a 
great extent, are chief offenders in re- 
bating, and they deprive the honest, 
conscientious agent, who is loya, to his 
company, of his full compensation for 
services rendered as an expert insur- 
ace ‘man. 


Volume, Not Method, First Thought 

It may be very much more difficult 
to buitd up an organization with full- 
time agents and thereby create a ma 
chine which is a large producer for the 
company, but it is certainly a much 
healthier condition The unfortunate 
thing in the life insurance profession 
seems to be, that general agents and 
managers do not consider the “method” 






















_ Fred. S. James & Co., General Agents, 
362 Pine St., San Francisco, Cal. 
Geo. A. Crux, L. P. Terhune . 
Asst. General Agents THE G 
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as much as the volume of production 
they can get from brokers and part- 
time agents, who float from office to 
office, placing business with the high- 
est bidder without considering their 
clients’ best interest, or having alleg- 
jiance to any one institution, simply de- 
money out of 


siring to make as much 
a case as they possibly can, whether 
legitimately or not, all of which is 


hound to react in the long run on the 
general agency or company which caters 
to that class of business. 


Strictly Travelers Agency 


This agency has set out to build an 
organization strictly “Travelers,” edu- 
cating new men who never were in the 
life insurance profession before, how to 
do business, and I am proud to say 
that, from the large volume of business 
done for the company since the organ- 
ization of the agency, covering the 
period of nine (9) months, we have 
not accepted a single dollar of broker- 
age business or part4time agents’ busi- 
ness, and never will do so. Unfortun- 
ately, such is not the view of the other 
general agents of The Travelers Insur- 
ance Company in this City, and I fully 
realize that such a condition is a serious 
handicap for me personally, but [I rather 
sacrifice production for the principe 
involved, and will continue to do busi- 
ness on the original plan on which this 
feel 


agoncy was organized, and quite 
confident that the ultimate result is 
bound to be satisfactory to all con- 


cerned. 


NEW YORK MEN TO MEET 





Life Underwriters Association to Gather 
at Hotel Astor, February 25— 
Speakers Announced 
The twenty-third annual dinner of 
the Life Underwriters’ Association of 
New York is to be held in the grand 
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and health insurance. 





Equitable Life Accident and Health Policies 


I am prepared to accept applications for accident 


JOHN M. RIEHLE, Manager 


(SINCE ’96) 


| Equitable Life Assurance Society 
| of the United States, 
| 68 William Street, New York, N. Y. 


’Phone John 4343 


| 








ball room, Hotel Astor, Tuesday even- 


ing, February 25. 
The association announces that 


Morrow of J. P. Morgan & 
Company; Hugh B. Baker, vice-presi- 
dent, National City Company, and 
Darby A. Day, Chicago manager of the 
Mutual Life will be guests of honor 
und speak at the dinner. 

Wm. F. Atkinson, chairman of the 
executive committee, reports that at a 
meeting of the nominating committee 
held February 4, 1919, the following 
nominations were adopted for officers 
and members at large of the Executive 
Committee for the coming year: 

President, Samuel S. Voshell; first 
vice-president, Le Roy Bowers; second 
vice-president, Sigourney Mellor; third 
vice-president, Charles A. Foehl; secre- 
tury-treasurer, L. H. Andrews; for six 
members at large of the Executive 
Committee, Robert L. Jones, Sheppard 
Homans, L. A. Cerf, George A. Keder- 
ick, R. W. Goslin, Edward J. Sisley. 


Dwight L. 


BERKSHIRE ENTERS MISSOURI 





J. B. Ames of Kansas City Appointed 


General 
Missouri 


Agent for Western 
and Kansas 


Wm. D. Wyman, president of the 
Berkshire Life of Pittsfield, Mass., an- 


rounces the 
the state of 


entry of that company in 


Missouri, and that they 


have also made application for admis- 


sion to Kansas. 


J. B. 
City, 
goneral 
western 


Missouri, 
agent of the 
Missouri 


Ames, 309 Victor Bldg., Kansas 


been appointed 
Berkshire for 
Mr. 


has 


and Kansas. 


Ames is an experienced life insurance 


mau, and 


is well equipped to conduct 


the affairs of the agency committed to 


his charge. 


Closes Another 
$1,000,000 Case 


SHANBACHER 





yr. W. IN CITY 


Has Been in and Will Return to 
Washington to Make Chart 
Revisions 


F. W. 
the Fidelity 


Shanbacher, general agent of 
Mutual Life at Ridgway, 
Va., and compiler of the Shanbacher 
Inheritance Tax Charts, was in New 
York City this week. Mr. Shanbacher 
was brought to New York City to place 
million-dollar case of life in- 
surance which he had recently written. 
Mr. Shanbacher says the business was 
closed on the sole strength of the Shan- 
bacher Inheritance Tax Charts. 

Mr. Shanbacher had been in Wash- 
ington prior to coming to New York 
City, and returned there on Tuesday, 
where he has been before the Revenue 
Department to learn all about the new 
estate tax; so as to be able, as soon 
as President Wilson signs the bill, to 
re-compile his Combine Federal Charts 
for the forty-three and have 
same in the hands of all purchasers 
without any delay, and without any ad- 
ditional cost, in accordance with his 
guarantee to keep his research intact 
until September 15, 1919. 

The Shanbacher Inheritance Tax 
Charts, which have proven of great 
value to life insurance producers, are 
being sold through The Eastern Under- 
writer. The price for complete set 
covering forty-three states is $75; the 
price for individual states, $15. We 
commend this work to any life agent 
handling large cases of insurance. 


another 


states 








protect its policyholders, 


Service. 


SAINT 


W. FRANK CARTER, St. Louis, Carter, 
Collins & Jones, Attorneys 


HENRY DIESEL, SR., Lima, Ohio, 
$ President Diesel-Wemmer (Co, 
MIEOBALD FELSS, Cincinnati, Ohio, 


President Felss Flour Milling Co. 
ROBERT MeKITTRICK JONES, St. 
Louis, President Robert MeKittrick 
Jones & Co. 





A TRIBUTE 
TO OUR BOYS 


i the time war was declared, The Missouri State Life Insurance 

Company, like all other life insurance companies, in order to 
{ limited 
issued to men in Naval Service and men in overseas Military Service 
unless an extra premium was paid. 

@ Having determined that it would not prejudice 

the interest of its other policyholders, and as an 

additional service to the boys who made the su- 

preme sacrifice, the Company will immediately pay 

in full all claims incurred on men in such service 

where the regular premium had been paid—even 

though the extra premium had not been paid. 


q Also the Company will refund all extra premi- 
ums paid by men engaged in Military and Naval 


Missouri State Life Insurance Company 


J. S. KENDALL, President 


Directors 
DAVID C. BIGGS, Treasurer Interna- GEORGE GR / ic i 
tional Shoe ng St. cen og iterna — GRAHAM, Vice-President and 
HERMAN) BROCKMAN, Comptroller J. S. KENDALL, President 


GENERAL COUNSEL 
JOURDAN, RASSIEUR & PIERCE, Attorneys 


its liability on new policies 


LOUIS 


T. F. LAWRENCE, Vice-President 
C. W. MANSUR, St. Louis, Vice-Presi- 
dent John Deere Plow Co. 


WALTER S. McLUCAS, Kansas City, 
President Commerce Trust Co. 
P. J. SHOUVLIN, Springfield, Ohio, 


" President The Superior Gas Engine Co. 
M. E. SINGLETON, St. Louis 
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QUITABLKE 


Mutual in Principle and Practice 
Impregnable in Strength 
Enterprising, Conservative Management 


Comprehensive, Adaptable Policies 





Prompt Payment of Death Claims I 





Efficient Service to Policyholders 
Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 


QUITABLE 
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Arthur Hunter On 
Influenza Epidemic 


EXPERIENCE OF NEW YORK LIFE 





Companies With Large Proportion of 
New Business More Severely Hit 
Than Others 


Arthur Hunter, chief actuary of the 
New York Life, has published a pam- 
phlet in which he analyzes the influenza 
epidemic as affecting the life insurance 
companies’ experience in 1918. Mr. 
Hunter says in part: 

“In analyzing the experience in 1918 
ef life insurance companies during the 
influenza and pneumonic epidemic the 
proper measure will not be obtained by 
considering the death losses paid in 
1618, because there is an unusual num- 
ber of cases on which the companies 
were not able to obtain completed 
proofs of death at the end of that year. 
Consideration should therervs-e be given 
to the death losses which have been 
incurred during 1918. In the New York 
Life ‘the death losses from all causes 
paid in 1918 were about $35,000,000, 
whereas the death losses incurred were 
$40,300,000. At the end of 1917 there 
were death losses of $5,800,000. on 
which no proofs had been received or 
cn which proofs had not been com- 
pleted, while at the end of 1918 the cor- 
responding amount was $11,200,000, of 


which $7,400,000 was losses on which 
no proofs had been received by the 
Company. 


“During the first nine months of 1918 
the mortality was unusually favorable, 
although it included losses due to war 
fare, the ratio of actual losses incurred 
te expected deaths being 61 per cent. 
The expected losses are calculated on 
the basis of the reserve tables used by 
the Company, the great majority of the 
business of which is on the American 
Experience Table. During the last 
three months of the year 1918 the ratio 
of actual losses incurred to the expect- 
ed was 188 per cent., the average for 
the entire year. being 95 per cent., 
which is the highest in the recorded 
history of the Company. The average 
for the last five years (including war 
losses during three and a half years) 
was 72 per cent. Our experience for 
1918 seems to be slightly below the 
average of other companies, the low- 
est ratio on the basis of incurred losses 
which has come to my attention being 
91 per cent. and the highest 115 per 
cent. of the American Mortality Table. 

“As there were hundreds of cases at 
the 81st of last December on which the 
cause of death was not then known, 
the total death losses in 1918 from the 
epidemic cannot be stated. There has 
heen a tendency to ascribe too many 
deaths to the epidemic with the result 
that an exaggerated account of these 
losses would be obtained by listing all 
those which were said to be due to in 
fuenza or to epidemic pneumonia. In 
order to obtain an approximation to the 
losses actually due to the epidemic the 
following method has been used: 

‘It was assumed that during the last 
three months of the year the ratio of 
actual to expected losses might be 
higher than for the first nine months. 
A ratio of 65 per cent. for the former 
was assumed against 61 per cent. for 
the latter. and the excess for the last 
quarter of 1918, less war losses, was 
considered to be due to the epidemic. 
On this basis the claims from the epi- 
demic were $10,000,000, which was less 
than the total claims reported to us in 
which influenza and epidemic pneumo- 
nia were given as the causes. This 
does not, however, show the net loss of 
the Company. Under normal condi- 
tions the reserve on death losses in this 
Company is $400 per thousand, but on 
the epidemic losses it is only $120 per 
thousand. The net cost on $10,000,000 
of face value is therefore $8,800,000, 
Whereas under normal conditions the 
net loss corresponding to $10,000,000 of 


claims would have been $6,000,000. 
This is due to the young average age of 
the insured and ‘the short duration of 
the policies. In 1917 the average age 
at death was 51 and the average dura- 
tion of the policy 14 years, whereas in 
the epidemic cases the average age is 
o4 and the average duration 51% years. 
Ii: will therefore be seen that a com- 
pany which has a large amount of new 
business in proportion to its old busi- 
ness would suffer more severely from 
the epidemic than a company with a 
small amount of new business in pro- 
portion to its old business. To avoid 
misunderstanding, it may be well to 
mention that the average age at death 
varies in different companies, depend- 
ing largely on the average age of all 
their insured lives. 


First Policy Year Deaths Very Notice- 
able. 

“The effect of the epidemic is verv 
neticeable in the case of deaths occur- 
ring within the first policy year after 
the insurance was granted. In 1918 
such incurred death losses were three 
times as great as in 1917, and for the 
last three months of 1918 were three 
times as much as for the first nine 
months. The losses incurred in the 
first policy year from influenza and all 
forms of pneumonia were twice as great 
in 1918 as the deaths from all causes in 
the first policy year in 1917. During 
the seven years from 1911 to 1917 in- 
clusive, the ratio of actual first year 
losses to expected losses, by the Ameri- 
can Mortality Table, averaged 40 per 
cent., while for the year 1918 the cor- 
responding figure was 98 per cent. In 
effect this was a seven-fold higher mor- 
tality relatively in the last quarter for 
all ages and a tenfold for ages 20 
35 than in the preceding three-quarters 
cf the year. In the above comparisons 
the death losses incurred were included, 
whether the policy was issued in 1917 
or in 1918, provided the death occurred 
in the first policy year.” 


Home Life Paid For 
$24,510,677 in 1918 


PRESIDENT IDE MAKES REPORT 
“Absolute Safety is More to be De- 
sired Than a Too Generous 

Distribution of Surplus” 
The fifty-ninth annual statement of 
the Home Life Insurance Company of 
New York shows that Company to have 
insurance in force December 31, 1918, 
amounting to $158,710,291., 
gain of $12,660,147. The new insurance 
paid for by ‘tthe Home Life in 1917 
amounted to $22,692,683. The same 
item in 1918 amounted to $24,510,677. 

In the report of President George EF. 
Ide to policyholders is found the follow 
ing in connection with the Company's 
1918 activities: 

The report which is herewith present- 


which is a 


ea is worthy of careful study, as it em 
braces the experience of the Company 
during a period affected conspicuously 
by the war conditions which have pre- 
vailed and by the virulence of the influ 
enza-pneumonia epidemic which has ex 
tended over this land. This record is 
the best evidence of the strength of the 
life insurance system provided it is con 
cucted on lines of broad conservatism 
and fortified by a constant provision, 
in favorable times, of a reserve strength 
necessary in times of stress. 


Selection of Risks. 


Your Company is most careful in the 
selection of risks. In this selection our 
medical and inspection departments are 
greatly aided by the conscientious care 
which is being exercised by our agents. 














FORREST F. DRYDEN 
President 

















The Prudential Insurance Company 
of America 


Incorporated Under the Laws of the State of New Jersey 


HOME OFFICE 
Newark, N. J. 








Our ratio of incurred mortality to ex- 
pected mortality has been as follows: 
Per Cent. 


BOE rss kbneewedbant ote 61.63 
SAA re or eee ieee 62.22 
SE Cchweauaskbarueewe’ 66.98 
| a ea! 69.45 
cn Ea 64.85 
BERS dvavdewen baer nner be 54.61 
ME kd Gs naiow es Oa ae 105.97 


Mortality Experience. 

You will see from these figures the 
abnormal ratio of mortality which we 
have experienced this year. The fol- 
lowing table shows the losses paid by 
months during the latter part of 1918 
as compared with the same period of 
1917. This indicates at a glance the ef 
feet of the influenza-pneumonia epi- 
Cemic and as this epidemic was most 
fatal among the younger lives (be 
tween 20 and 40)and attacked most viru- 
lently individuals in good physical con- 
dition, the losses have naturally been 
great in all life insurance companies. 
Coubtless in many instances the only 
financial protection received by the 
families of these insurants was the 
amount collected under these policies. 


Losses Paid By Months. 
1917 1918 
$63,201 $98,834 
94,530 109,228 
115,189 257,010 
November... 93,494 315,678 
December... 79,347 285,462 
Losses Paid By Year. 


August 
September.. 
October .... 


EC Wib-wii'e id Sorbent $1,063,307 
Me Sheurdkvmecencut 1,033,069 
DE wed weues es eels 1.300.933 
a Oe a 1. 291,592 
MOG (4b da da ames oanae 1,373,310 
RE er epe 1,219,002 
ST Siididteduaasaeens 1,762,236 


Total death losses paid from influenza 
and pneumonia following influenza are 
as follows: 


191% 1918 
Pneumonia ....... $103,488 $201,668 
Pneumonia following 
Influenza ....... Nil. 470,250 


Doubtless many deaths reported to us 
in 1918 as simply due to pneumonia 
were the result of influenza infection, 
but from the information at hand we 
cannot segregate those cases. 

Losses paid in 1918 on the lives of 
men in the military service of the 
United States amounted to $67,223 in 
deaths abroad and $60,219 in this coun- 
cry. 

Policy Loans. 

Total loans to policyholders outstand- 
ing December 31, 1918, were $5,406,874, 
as compared with $5,316,818 on Decem- 
ber 31, 1917. This shows an increase 
for the year of $90,056. 

The increase for 1917 was $110,829 

and for 1916 143,129 

We are glad to see that this item is 
rot increasing as rapidly as in the past. 
Dorrowing on life insurance policies is 
of necessity a mere anticipation of the 
ultimate benefits. 


Dividends. 

In our annual statement of last year 
we made the following comment: 

“Heavy war taxes, decreased interest 
earnings, increased mortality may re- 
duce your dividends. Apportionment 
of profits will be handled thoughtfully 
and conservatively. The ‘Home’ is 
strong and will pass through this 
crisis safely. We shall keep you ad- 
vised as to its progress, realizing as 
your” managers should, that it is your 
Company we are administering and 
that protection sure and absolute is 
what you expect from us. These insti- 
tutions of our nation, the great life in- 
surance companies, are fortresses of 
strength in times like these, the protec- 
tors of your dependents.” 

Naturally at the time this was writ- 
ten we saw ahead of us heavy war 
texes and decreased interest earnings 
if the Company were to do its patriotic 
duty and we thought possibly if the 
war continued that our mortality might 


(Continued on page 9) 
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74TH ANNUAL REPORT 
New York Life Insurance Company 


DARWIN P. KINGSLEY, President 





Influenza, we are told, up to January 1, 1919, had already killed as many young and 
vigorous persons in the world gener ally as were killed by bullets and disease in four 
and a half years of the war. 


The mort tality of the Company up to the outbreak of influenza promised to be, in 
1918, about 61% of the mortality provided for in the premiums; it was actually 95% of 
the expected. If this epidemic persists during 1919 dividends may be reduced in 1920. 
They remain substantially unchanged in 1919. But neither war nor influenza can make 
any material difference to members of thisCompany, because as against such startling 
incidents this Company long since made abundant provision. 


From this there are two fair deductions: 
First—INSURE—there are just as many and just as sound reasons for insuring your 
life during days of peace as there are for insuring during times of war. 


Second—insure in companies that have aimed above all things to achieve safety. In 


these days SAFETY sounds better than CHEAPNESS. 


The New Business of the year, chiefly from the United States and Canada, 
Ry ae rae a $340,000,000 
the largest year’s business in the Company’s history. 


The Company bought so many Liberty Bonds during the year that it was 
obliged to borrow from the New York banks. The statement shows, on 





















































Seat CCIE, Terre PVRS TOP VET. nnn ccc ceca ce eeeccces 22,800,000 
On December 31, 1918, the Company owned at par in Liberty Bonds. .... 70,000,000 
And in the Bonds of Allied Countries issued to finance the war........... 30,000,000 

BALANCE SHEET, JANUARY 1 1919. 

INCOME DISBURSEMENTS 
For Insurance and Annuities............. $110,138,795 On Policy Contracts...................+++ $98,563,728 
i ind ng dv eden nen Re 41,500,877 Expenses and Taxes...........cccccccces 22,816,479 
Ty vcckcaedeviveredss to0e0 24,000,000 i ae BS i ay 1,320,000 
PN TTT COT ECCT TTC TTS 3,246,707 Added to Ledger Assets.................. 56,186,172 
TE cbhcebatal tenis sustein geen -.$178,886,379 Ee ee .$178,886,379 

ASSETS LIABILITIES 

SEG FORE ee Te Te $13,449,600 Policy Liabilities .......................$786,267,002 
Loans —on Mortgage Policies and Collateral 321,887,157 Premiums, ete., Prepaid.................. 4,515,533 
Bonds and Stock..............s0ss00eees 609,717,289 Consnslesions, Salvetes Beresee eens ie swaatare 
ccate me BA neg gag | PROTPOWCM NMOMCY ..e eee eeeer eee eevee ccaes s,O00, ‘ 
All other Assets. <a, pisvHececersesees 50,033,239 Reserves for Dividends, etc............... 177,564,625 
NO a ia eit aed kik baton .$995,087,285 
Policies in force Jan. 1, 1919 , , ; ' 1,360,433 


Insurance in force Jan. 1, 1919 ; ; $2,838,829,802 
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Organized 1865 


The Provident Life and Trust 
Company of Philadelphia 


Endowments Matured in 1918 $3,307,534 





to Provident 





The satisfaction of these Policyholders is a valuable assistance 
Agents, who do not 
what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders, 


have to theorize about 














THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE Com 
















WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 












The Old, Old Story 
With New York Life 


ASSETS OVER $995,000,000 


Increase of $5,000,000 in Death Losses 
Involves No Peril to 
Company 


The annual report of the New York 
Life Insurance Company, published in 
another column, shows how two of the 
three great scourges of mankind took 
their toll in the year just closed. But of 
war and pestilence, the latter was by 
far the more deadly. While the total 
amount paid in death-iosses in 1918 ex- 
ceeded the losses paid in 1917 by about 
five million dollars, these losses, great 
as they were, involve no peril to the 
Company —they were amply provided 
for in the premiums received. A mutual 
life insurance company makes provision 
in its premium rates for just such 
emergencies, and when they do not oc- 
cur it returns the margins saved in the 
form of dividends. The measure of the 
strain put upon a life company by 
deathzosses is the percentage of the 
actual to the expected mortality. This 
percentage in the New York Life dur- 
ing 1918 was about 95—it had still a 
margin of five per cent. besides its 
emergency funds and its savings from 
expense loading and from excess inter- 
est earnings. Indeed it returned to 
policy-holders over twenty-six million 
dollars in dividends in 1918, and has set 
apart over thirty-two millions to be paid 
in dividends in 1919. 


Largest Production Year 

Another striking feature of the re- 
port is the fact that its new business 
of 1918 was the largest of any year in 
the Company’s history. The very calam- 
ities against which life insurance pro- 
vides quickened the public appreciation 
of the value of the protection life in- 
surance affords, and resulted in a re- 
cord-breaking volume of new business. 
The Company has now over 1,360,000 
policies in force, covering insuranices to 
the amount of over $2,838,000,000, while 
its admitted resources are over $995,- 


000,000. The Company’s income for 
one hundred and fifty-four milion dol- 
the year from normal sources was over 
lars, and its total payments to policy- 
holders over ninety-seven millions. 

An interesting feature of the report 
is the statement that twenty-four mil- 
lion dollars was borrowed in order to 
increase the Company’s subscription to 
the Fourth Liberty Loan. The Com- 
pany holds seventy million dollars in 
Liberty bonds, and thirty millions in 
bonds of the allied countries issued 
since the war began. 





Effort to Revive Corpse 

Madison, Wis. February 4—An effort 
to give life to the Wisconsin state life 
fund is proposed in a bill which will 
be ovfered in the lower house of ihe 
Wisconsin legislature by Assemblyman 
John Masiakowski. Milwaukee. social- 
ist. He claims that the reason the 
state life fund does not thrive is be- 
cause the fees paid by the state for 
making out a policy application are 
too low. ‘He has a bill which provides 
that hereafter the agent shall get a fee 
ot $5 on a policy and 10 per cent. of 
the first year’s premium. Under the 
terms of the proposed bill the com- 
missioner of insurance must appoift 
one state life fund agent in each county 
of the state and three in Milwaukee. 
Their salary will be the fees prescribed 
in the measure. Assemblyman T. S 
Nolan, Janesville, hag prepared a bill 
tc repeal the state life fund law. He 
claims that the state should not be 
engaged in the insurance busiuess. 





Loyal American Assessment 


The Board of Directors of the Loyal 
American Life Association, with head- 
quarters in Chijcago, has issued an of- 
ficial circular notifying benefit members 
that a special assessment of ten cents 
per month upon each Benefit Member 
for the month of February, 1919 has 
been made. At the same time the 
board submitted to the members of the 
national or governing body of the 
Loyal American Life Association a ref- 
erendum amendment to its by-laws 
providing for a levy of this additional 
monthly assessment of ten cents for 
a further maximum period of twenty- 
two months. 
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in which to insure. 
every one of our representatives. 
that record is in their work. 





NONE IN SERVICE 


_Long established and thoroughly modern, providing perfect 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are bac 
They will tell you how great an asset 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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Aetna Life Had 
Income of $63,804,673 


ASSETS 





TOTAL $149,788,100 


Increase of Life Insurance in Force 
During 1918 Amounted to 
$100,255,185 
The sixty-ninth annual statement of 
the Aetna Life of Hartford, together 
with the twelfth annual statement of 
the Aetna Casualty & Surety, and the 
sixth annual statement of the Auto- 
mobile Insurance Company, which is 
published on the back cover page of 
this paper, sums up a year of unusual 
activities of these very progressive 

companies. 

The total assets of the 
amount to $149,788,100. This is an 
increase of $9,203,655. The company 
had in its life department an increase 
in premium income of $5,221,099. 

The Aetna Life had new life insur- 
ance issued in 1918 of $237,473,503. tts 
life insurance paid for in 1918 was 
$218,251,456, and it had in process of 
collection on December 31, 1918, $10,- 
836,325. 

The total life insurance in force on 
January 1, 1919 reached $673,171,467 
which is an increase of $100,255,185. 

The Aetna Life paid to policyholders 
during 1918, $23,200,649. Its total pay- 
ments to policyholders since organiza- 
tion is $341,911,259. The total income 
in 1918 for the Aetna Life and its 
affiliated companies was $63,804,673. 

The Aetna Life writes life, accident, 
health, liability and workmen’s com- 
pensation insurance. Through its affil- 
iated companies, it is possible to ob- 


Aetna Life 


tain insurance covering almost any 
contingency possible through insur- 
ance. 





January Business 
Rupert F. Fry, president of the Old 
Line Life Insurance Company of Mil- 
waukee, announces that the January 


production of the agents of that com- 
pany was $725,100, which is $122,950 
more than was written during January 
and February, 1918 and within $199,750 
as much as was written during January, 
February and March, 1918. 





JANUARY BUSINESS $3,500,000 





Vice-President Hansen, Guardian Life, 
Returns from Agency Trip—Co's 
Total Business $178,000,000 





The new business received by The 
Guardian Life Insurance Company of 
America in January—$3,500,000—repre- 
sents a gain of 78.8 per cent. over the 
production in January, 1918. 

Vice-President and Agency Manager 
T. Louis Hansen, who returned to the 
Home Office on the 8th instant after 
holding a number of group meetings 
of the Company's managers in dierent 
sections of the country, reports that 
the outlook for a record-breaking busi- 
ness has never been more promising 
than it is now is for the year 1919. 

The Company’s new business in 1918 
amounted to $22,500,000, bringing the 
total insurance in force up to $178,- 
000,000. All records for the year have 
not been completed, but these figures 
are reported as approximately correct. 





Northern Assurance Progress 

The daily bulletin of the Northern 
Assurance Company of Michigan for 
February 5, to the Company’s agents 
says: “It may interest you to know: 
that the premium income of the Com- 
pany for the month of January, 1919, 
was $47,601.53, as against $30,893.99 
for the month of January last year, an 
increase of about 55 per cent.; that the 
new assurance paid for in January, 
1919, was $622,278; that the net in- 
crease in paid-for assurance in force 
during the month of January was $514,- 
328 and that the paid-for assurance in 
force January 31, 1919, was $18,129, 
709. 





W. B. Yale’s Change 
William B. Yale, formerly special 
agent of the Travelers attached to the 
New York Branch office, has affiliated 
himself with Jos. D. Bookstaver, gen- 


eral agent of that Company. Mr. Yale 
has specialized in the accident and 
health branches of the business and 


his acquaintance among the New York 
agency, which is now one of the lead- 
ers of the Travelers in the. country 
will permit him to take full advantage 
of his knowledge of the business and 
his acquaintance among the New York 
brokers and agents. 

a 














The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 


with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 
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How Travelers 
Stands Financially 
DEPARTMENTS FORGE AHEAD 


Assets Increase $19,257,330—Life In- 
surance $137,052,078—Total 
Premium $12,659,228 








The annual financial statement of 
the Travelers Insurance Company of 
Hartford, shows that company to have 
assets of $148,568,440; reserves and all 
other liabilities, $133,498,892; capital 
and surplus, $14,619,548. 

The Travelers has made payments 
to policyholders, totalling $218,286,064. 
It has paid for the prevention of acci- 
dents by inspection, $4,220,531. -Its life 
insurance in force December 31, 1918, 
amounted to $754,291,082. The new 
life insurance paid for in 1918 was 
$213,468,922. The company’s income 
for 1918 was $58,759,038. 

Division of Income 

The income was divided: premiums 
for life insurance, $19,525,484; for ac- 
cident insurance, $4,794,397; for health 
insurance $1,493,393; for workmen’s 
compensation insurance, $18,487,608; 
for liability insurance, $8,475,101. In- 
terest, dividends, rents, etc. $5,983,- 
038. 

During 1918, the company paid in 
claims $22,602,896; for prevention of 
accidents by inspection, $629,007. 

The company’s figures show increase 
in assets, $19,257,330; in surplus, $556,- 
605; in life insurance paid for $27,- 
111,621; in life insurance in force, 
$137,052,078; in total income, $12,347,- 
127; in payments to policyholders, $4,- 
330,599; in premiums for life insur- 
ance, $3,008,597; in premiums _ for 
accident insurance, $115,029; in pre 
miums for health insurance, $292,584; 
in premiums for workmen’s compensa- 
tion, $7,152,208; in premiums for liabil- 
ity insurance, $2,090,810; and in total 
premium income, $12,659,228. 





E. W. ALLEN HONORED 


Notable Gathering Pays Tribute to His 
Work in Connection With 
American Red Cross 
Kulogized by Justice Frederick KE. 
Crane, Justice James C. Cropsey, 
Deputy Police Commissioner Fred- 
erick A. Wallis, State Comptroller 
EHugene M. Travis, Darwin R. James, 
Jr., Judge Norman S. Dike and other 
notable Brooklyn men, Edward W. 
Allen general agent of the New Eng- 
land Mutual Life in New York City, 
was given a banquet last week in the 
Hotel Bossert, Brooklyn, in recognition 
of his services in enrolling 300,500 resi- 
dents of the borough while acting as 
chairman of the American Red Cross 
Christmas Roll Call Committee of 

Brooklyn. 

Warren I. Lee, who is known as the 
“Mark Twain of Flatbush,” acted as 
toastmaster and at every introduction 
of speakers caused outbursts of laugh- 
ter. Dr. William Francis Campbell, 
who served abroad on the battlefields 
attending the wounded, also was a 
speaker. Clinton H. Hoard acted as 
director of music. Mary Jordan, of 
the former Century Opera Company 
and the University Glee Club quar- 
tette, consisting of Alveric Bellenoit, 
Stanley Clarke, William M. Campbell 
and John Ossman, entertained with 
singing. 

Hundreds of prominent men and 
women of the borough, to the number 
of 260, were present. Among them 
were Justice George J. O’Keefe, F. J. 
H. Kracke, Register Richardson Web- 
ster, Alfred E. Vaughan, Herbert K. 
Twitchell, Lewis Swazey, Lieutenant 
Joseph Stehlin, the aviator; William 
KB. Taylor, G. Foster Smith, District 
Attorney Henry E. Lewis, Lewis H. 
Pounds, Frank H. Quimby, ex-Mayor 





Ardelph L. Kline, Jacob C. Klinck, tions, etc. Competency may be shown 
Charles F. Kingsley, Justice Lewis H. by membership as fellow or associate 
Fawcett, Mrs. Ethel James Quin, Clin- of the Actuarial Society of America, 
ton H. Hoard, Walter Hammitt, Ed- or by competent evidence of training 
ward C. Blum and others. equivalent to that required for admis- 
Mr. Allen not only served as_ sion to the society. The appointee wil! 
chairman of the Red Cross Roll Call be located in Albany. 
Committee of Brooklyn, but also as 
chairman of the speakers’ division of 
the American Red Cross Second War $2,007,500 January Business 
Fund drive when Darwin R. James, The International Life of St. Louis 
Jr., raised $4,500,000 last May. announces that the production of that 
ih tie a company for January totalled $2,007,- 
Midland Mutual Meeting 500, which more than doubles the busi- 
ness produced in January of 1918. This 
business was written on 804 applica- 
tions. 





The principal field representatives 
ot the Midland Mutual Life of Colum- 
bus, Ohio, held a meeting at the home 








RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
Ssaiaidiaae men who can place policies as 
well as write applications, and who know 
how to be successfully active, Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 








office of the company Friday and - 
Saturday of last week. There were 70 
representatives present. Applications 


» ins "s -e t j y ; 265, 0 
eee ee eee cine aa. || LIFE INSURANCE COMPANY OF VIRGINIA 


dresses were made by Dr. W. O. 
Thompson, president of the Midland 
Mutual, and Professor Sheldon of the 


RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Sheldon School of Salesmanship. A Issues the most liberal forms of Ordinary Policies from $1,000.00 to 


business session and luncheon was held 
Saturday morning, which concluded 


$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITIONS ON DECEMBER 331, 1918 


the meeting. Secretary Steinman ad- on, ear DD ee 3.0 7 SCOOT wis AR ERIE UC Go | ge eae aa $18,362,962.75 
vises The Eastern Underwriter that SNL: ers teh erabinkg aN able caun basa aba cAoron ose coe eae Gs BRE. been es 16,626,824.78 
great enthusiasm was manifested at ; apital and — PNAe NER AESS RGB HOGARTH KEE FASEOLS CORE RIDA OVER bed bees 1,736,037.97 
: eee ; MSUTENCE IM POCO vecccccccccrvecccscccewesesscssccssvetcovcrscsseesssesevcoeee 149,170,320.00 
all the sessions. On SP DERE 5c iinanceaihawioidaesidceseedbeh ced be0esccebeaseeecescs 2,376,218.75 





— Total Payments to Policyholders since Organization ..............s+.00e 21 988,834.83 








Asst. Supt. of Agents aes Se 











The Mutual Benefit Life Insurance 





Company announces the election of C. i = 
C. Hills, as assistant superintendent 


of agencies of that company. Mr. ~ 
Hills for many years represented the | HE DU | LES f P C 
Mutua] Benefit as its district agent at oO H; A H; 











Columbus, Ohio His father before 

him held the same position for forty 

years Mr. Hills is a Dartmouth When a deed is done for Freedom, through the broad earth’s 
man. Mr. Hills is one of two new aching AS , 

assistapt superintendents of agencies aching breast, : : F 

of the Mutual Benefit, Wm. H. Tenny- Runs a thrill of joy prophetic, trembling on from east to west. 
son having been elected at the annual * * * * * * * * 


meeting of directors in January. 

— ~ . uncouth, 
Actuarial Opening 

The bulletin of the Civil Service 

Commission of New York State list, 

as needed by the insurance depart- 

ment, an assistant actuary, salary 


of Truth. 


New occasions teach new duties; Time makes ancient good 
They must upward still, and onward, who would keep abreast 


James R. Lowell: “The Present Crisis.” 


$3000. Candidates must be competent Wh q N D bd 
actuaries, familiar with the policy form at * Cw uties ? 


and oflice practice of the insurance 


companies, life tables, rates, valua- If one were to interview the Fates and ask—“Is there to be 
a no rest, now that the war is won?” the answer would be— 
















is Duty. 











be protected. 


GREATEST 


“Just long enough to get your breath, and get a new grip on 
, a he . . *¢ . 

Duty.” The reason is obvious—Life has no value except as 

an Opportunity to do something, and the greatest thing to do 


The great Duty confronting the people of this country, and 
of the civilized world to-day is to preserve what has been won 
by the war, and to build up a civilization that shall be sane 
and safe, in which industry, sobriety and economy shall have 
their reward, and childhood, womanhood and old age shall 


The Part of Life Insurance in 
War and Peace 


Among the economic forces that have contributed to the winning of 
the war, Life Insurance has an honored place. The life companies have 


ILLINOIS been among the largest subscribers to the several Liberty Loans; life 













insurance agents have been among the largest sellers of Liberty Bonds; 
life insurance men have been well represented in the army and navy; 
the Government adopted the life insurance pian as the best protection 
for the families of soldiers and sailors, both by providing Government 


COM PA NY Insurance, and by assuming the premiums upon certain policies already 











and better than pensions. 





in four and a half years. 


drop one. 


WANTS GOOD MEN 
| AND 
WILL PAY THEM WELL 





It’s always a good time to take a policy; there is no good time to 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 


in force in private companies. Life Insurance is better than bounties 


What is good protection against premature death in time of war is 
also good protection against premature death in time of peace. Prema- 
ture death is the desfroyer of society, and protection against that is the 
mission of life insurance. Death is busy in peace as well as in war. 
Inside two months this Company has paid in death losses caused by 
Spanish Influenza a larger amount than the total of all its War losses 
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Phoenix Mutual 
Assets $48,881,385 


PRES. HOLCOMBE MAKES REPORT 





New Business in 1918 Was $28,818,922 
—Total Insurance in Force Amounts 
to $213,479,965 

In his annual report to members of 
the Phoenix Mutual Life Insurance Com. 
John M. 
says in part: 

The year just closed has brought to 
the world many problems which will 
require years to solve. Life insurance 
must meet every condition as it arises 
and settle every obligation as it ma- 
tures. The members of a mutual com- 
pany should be informed from time to 
time of the manner in which their 
interests have been administered and 
should have an opportunity of judging 
for themselves of the record and the 
prospects of the institution where they 
have confided a trust, the importance 
of which can not be overestimated. 

The progress of this Company in 
growth of membership, income, and 
assets has not been adversely affected 
by the war, the increase in these items 
having been in harmony with the sub- 
stantial and healthy advance which 
has been maintained for many years. 

During the year 1022 loans were 
made on farming properties to the 
amount of $4,798,580. 

The Epidemic 

Death claims to the number of more 
than three hundred and eighty ‘raceable 
to this disease were filed in this office 
in the last three months of the year, 
the total amount insured having been 
about $700,000. The expected claims 
by the mortality tables used in the 
computation of premiums and reserves 
was $3,240,000 for the year, the actual 
gross claims being 87 per cent. These 
policies having been on the younger 
lives more recently insured, the finan- 
cial loss was greater. For ten years 
the average has been 66 per cent. 

Financial Strength 

Some time ago, anticipating that 
there might be fluctuations in mortality 
and for the purpose of equalizing their 
effects, there was established a fund, 
which has been added to from time to 
time from favorable experience until it 
reached the sum of $936,000. The ex- 
cess of mortality in 1918 due to the 
war and influenza was about $800,000, 
so that the unusual claims have been 
more than provided for, leaving the 
financial strength of the Company un- 
impaired. At the close of the year 
every claim where proofs had _ been 
filed and proper claimants were known 


pany, Holcombe, president, 


was paid. The outstanding claims, 
therefore, represented only those of 
which the Company had been’ notified 


and which were incomplete. 

It is worthy of mention that with a 
greatly reduced field force, a larger 
amount of new paid-for business was 
effected in the year than in any sim- 
ilar period heretofore. 

Annual Statement 

The sixty-eighth annual statement of 
the Phoenix Mutual Life as of Decem- 
ber 31, 1918, shows assets of $48,881,- 
385, an increase of $2,939,789. The 
Company had an increase in income 
of $587,570. Its new insurance paid 
for during 1918 was $28,818,922. Its 
total insurance in force is $213,479,965, 
an increase for the year of $16,382,456. 


AGAIN THE LEADER 


Cleveland General Agency of State 


Mutual Life Had $800,000 
January Business 
E. M. France, general agent, State 
Mutual Life Assurance Company at 
Cleveland, Ohio, advises The Eastern 
Underwriter that for the third con- 


secutive year that agency led all other 
agencies of the State Mutual Life in 
volume of business written, paid for 
and net gain. Mr. France says the 
tctal business for the year 1918 includ 
ing some excess placed with other com- 
panies written by his agency, amount- 
ed to $4,200,000. Mr. France says they 
have broken their own record each 
year for a number of years, and the 
agency expects to do it again in 1919. 
They have started out with $800,000 
written business to the agency credit 
for the month of January. 

Mr. France says the success of the 
agents of his office and the service 
they are gtving them, is constantly at- 
tracting the very best type of men. 
Two men who were formerly general 
aecats, have recently joined their or- 
ganization. 


$500,000 FOR INFLUENZA 


National Life & Accident, Nashville, 
Closes Year with $292,000 
Surplus Funds 


The National Life & Accident, Nash- 
ville, Tenn., reports total premiums of 
$6 500,000; total collections, $6,689,000; 
claims paid, $3,039,000; admitted ledg- 
er assets, $3,100,000; with capital stock 
of $300,000 and surplus $292,000. The 
influenza epidemic caused a loss of 
$500,000 in excess of normal claims. In 
1917 the Company’s premium income 
was $5,130.304; admitted assets, $2,871,- 
300; surplus, $470,763. 


Loesch Sums Up 

In a circular to agents and brokers, 
George Loesch, manager of the metro- 
politan department of the Manhattan 
Life, describes the work of his agency 
for 1918. Mr. Loesch says the volume 
ot business of his agency for 1918 was 
the largest in its history. The major 
portion of its business was written on 
the twenty payment life, twenty, 
twenty-five, thirty and forty year en- 
dowment plan. Only two term policies 
were placed. The average premium per 


thousand was $37.70. The average 
age of policyholder was 34 years 
and 7 months. The average amount 


of each policy was $3390. Ninety-two 
per cent. of the business was produced 
by agents working under regu- 
lar renewal contracts. Mr. Loesch, 
says that “George Gloom” and 
Grouch” can’t live in his office. He 
believes in high pressure, that is, when 
it has to do with the agent who knows 
his business, who is clean and honest, 
and who keeps himself at “high pres- 
sure” through the medium of good 
health, buoyant spirits, splendid op- 
timism and boundless enthusiasm. 


Buy Partnership Policies 

Lecnard C. Ketchum and Sidney W. 
Goldsmith of the New Rochelle Insur- 
ance agency, New Rochelle, New York 
have insured their lives for $10,000 
each, payable to the agenty. This 
action has been taken to safeguard the 
agency stockholders’ interest. 
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INTERNATIONAL LIFE er s: voxis 
| SMASHED ALL RECORDS IN 1918 


Jt was the Special Combination and New T. O. Policies that did the work. 
If you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 





























Mr. Field Man: 
Do you know: 
That the NorTHERN AssuRANCE Company of )etroit, Michigan, 


has lived up to all the traditions of the highest purposes of life in- 
surance ; : 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 
METHODS in its field work; 

That it is writing more insurance per capita per agent than any 
other American life company? 

If you are interested in knowing something of our Home Office 
system which makes this possible, we will be glad to hear from you 


Address, CLARENCE L. Ayres, President, 





DETROIT, MICHIGAN. 


——— 
a _______________________" 











NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 











_ HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from 3 
next birthday to 60 years. . aati — 
INDUSTRIAL POLICIES are in full immediate benefit /rom date of issue. 
ORDINARY POLICIES contain a valuable Disability cla d - 
anteed by State Endorsement. . cn ae en ee 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 
ASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Tre sser 











The Columbian National Life Insurance Company 


ARTHUR E. CHILDS, President BOSTON, MASSACHUSETTS 
LIFE, ACCIDENT, and HEALTH INSURANCE 
covering Permanent and ‘total Disability and Weekly 
Indemnity for Loss of Time— 

A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 











“Gus, 
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The Connecticut Mutual Life Insurance Company 


PRESIDENT JOHN M, TAYLOR, HARTFORD, CT. 
$270,243,227.37 
WHAT NO OTHER COMPANY HAS DONE 


To repay to its Policy-holders in Deaih Claims, Endowments, Dividends, Surrender 


Values, Annuities and other credits more than they have paid to it in premiums. 


It stands alone in that result. 


Total premiums received, Dec. 1, 1846, to Dec. 31, 1917 .....cccccccceccveccctevcees $318,963,384.44 
Total returned to Policy-holders, as above noted, in same period..........sce00s 326,786,585.46 
SSONS: GE OUD CORRTNNG iin 0 6.669070 0000h008e 1880 5084094006K6000010dbereecenbenescsase 7,823,201.02 























Ineeeneeeennnennennnnenmneiiansmnnnns 


American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















| 





8 


THE EASTERN 





UNDERWRITER February 14, 1919 





John Hancock 
Reviews Year’s Work 





BECOMES BILLIONAIRE COMPANY 





Weekly Premium: Agents Take Lively 
Part in Ordinary Production 
During 1918 





Passing. the “billion business in 
force” mark; stirring up the weekly 
premium agents to lively ordinary in- 
surance production; opening six new 
agencies, and pushing beyond $100,- 
000,000 of new business sold in one 
year are the striking points in a re- 
view of activities of the John Hancock, 
Mutual Life, as found in the “John 
Hancock Field.” Commenting on the 
year’s transactions the company says 
in part: 

An achievement of most extraordi- 
nary note occurred in March of the 
past year. At that time the 10th figure 
was reached in the total of the Com- 
pany’s insurance in force—One Billion 
Dollars—truly a stupendous aggregate, 
and one which distinguishes the Jolin 
Hancock Mutual Life as well up among 
the greatest life companies in the 
world. Few human minds are capable 
of a proper conception of this tremen- 
dous figure. We can appreciate, how- 
ever, to a certain degree what it means 
as a very great element of home pro- 
tection and financial stability in these 
United States. Surely, in the fifty odd 


years of its existence, the John Han- 
cock Mutual has contributed in full 
measure to the common welfare of our 


country, and, :sent indications, 
it seems entirely clear that this great 
economic work will be contiiued at an 


accelerated pace, 


from pr. 


Weekly Premium Men on Job 


The past year was again made note- 
worthy through the action and _ ex- 
pressed desire of the Company manage- 
ment to encourage our weekly premium 
agencies to greater effort in the pro- 
duction of ordinary insurance. The 
appointment of a supervisor of the 
ordinary branch was announced early 
in the year, since which time Mr. 
Wischmeyer has devoted his entire 
time and energy to instruction in, and 
the proper development of, this ele- 
ment. All the contributing factors re- 
sulted in the accomplishment of an 
ordinary record far in excess of any- 
thing previously experienced. Nineteen 
Hundred and Eighteen will consequent- 
ly appear as the year in which the 
weekly premium agencies “found them- 
selves” and compelled recognition of 
their selling power in both branches. 


New Agencies Established 


Our field men will recall that during 
1918 six new agencies were opened, 
namely Amsterdam, Holyoke, Ansonia, 
New Britain, Webster and Cohoes. It 
will also be noted that these agencies 
have produced highly satisfactory re- 
sults, thereby vindicating in the most 
substantial manner the judgment of 
the Company in creating them. This 
further increase in the number of 
Agencies cannot have failed to impress 
al' with the progressiveness of the 
Company’s management, and their suc- 
cess will mean much in influencing 
favorable consideration for still further 
expansion during the future. 


Passes $100,000,000, Production 


As the end of the year 
it seemed clear that the 
new Ordinary business, including Ac- 
cumulated Fund, was destined to ex- 
ceed the $100,000,000 mark. That this 


approached, 
Company’s 


‘S. Robinson, 


occurred is now of course a well known 


fact, but we note it here as another of 
those important developments whicn 
made last year remarkable in our 
history. Never before has such an im- 
mense volume of business been rolled 
up by our agency forces. The major 
part of this great production came 
from the weekly premium agencies, 
and, notwithstanding the materially in- 


creased volume over the previous year, 
there was marked improvement in the 
piacing of same. Also noted, with 
much satisfaction, was the improved 
renewal of ordinary business through 
our weekly premium agencies. All 
told, an analysis of last year’s ordinary 
record indicajes clearly that the agen- 
cies are responding to the expressed 
wishes of the Company in these re- 
spects. Our combined results in both 
ordinary plus Accumulated Fund, and 
weekly premium for the year, give the 
Company the handsome total of ap- 
proximately $90,000,000 increased = a- 
mount of insurance in force. As a 
simple statement of fact, this, in itself, 
is an eloquent story, conveying, as it 
must to all minds, the magnitude and 
quality of the John Hancock Mutual’s 
business. 


1919 Looms 


Co-operation of the men in the field 
with the Home Office, and equal co- 
operation by the Home Office with the 
agencies. To this, more than anything 
else, it would seem, we may attribute 


the splendid strength and spirit which 
have stood out in the trying times 
passed through. On all sides it has 
been entirely apparent that a_ pro- 
nounced effort has been made to un- 
derstand and appreciate the other fel- 


low’s difficulties, and to do what might 
be done to alleviate them. 

With the confidence born of the 
achievements of such a year, the future 
looms golden and, as if to confirm this 
happy prospect, the record of 1919 has 
been started at a rate far eclipsing 
anything heretofore experienced. This, 
then it would appear, is to be the 
answer to our trials, handicaps and 
sacrifices of the war year: that, indi- 
vidually and as a body, we have profit- 
ed in our better ability and capacity 
‘» handle our personal and corporate 
affairs. 





Parris Entertains Agents 


Superintendent H. ©. Parris, of the 
Metropolitan Life at Plainfield, New 
Jersey, entertained the agents of his 


district at a dinner at the Park Club, 
Plainfield, recently. The dinner was 
tendered in appreciation of the agents’ 
good work and loyalty during 1918. 
There were 22 guests present, includ- 
ing the agents and district superin- 
tendents and Drs. Marcus L. Clauson 
and Albert Pittis, the company’s ex- 
amining physicians in Plainfield. Mr. 
Parris announced that the Metropoli- 
tan would give each agent in its- em- 
ploy one year or more a life insurance 
policy for $2000 as a reward for their 
earnest work in the interest of the 
company. This action of the Metro- 
politan was announced exclusively in 
The Eastern Underwriter recently. 





Mutual Statement 


The .annual financial 
the Connecticut Mutual Life 
cember 31, 1918 presented by Henry 
president, shows that 
company to have assets in amount of 
$82,452,779. This includes $83,248 not 
admitted. The company has unassigned 
funds of $3,426,798, in addition to sur- 
plus reserves for dividends to be ap- 
portioned in 1919 of $1,820,000. The 
statement shows that the company had 
increases in premium income, invest- 
ment income, new business, insurance 
in force and assets. The new business 
paid for in 1918 amounted to $31,624,- 
686. The total business in force De- 
cember 31, 1918 amounted to $285,121,- 
433. 


Conn, 


statement of 
as of De- 





State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 
Incorporated 1844 





= . —_ ‘ 


In 1918 a larger volume of both written and paid-for 
business was produced than in any previous year. 


1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


OUR ACHIEVEMENT Protection and Service Unexcelled. 
Additions are made to our agency force when the right 
men are found. 


President D. W. 


STEPHEN IRELAND, 
Superintendent of Agencies 


B. H. WRIGHT, CARTER, Secretary 











REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 














State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 














PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Compiete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate GEO. E. COPELAND, 
before selecting your Supt. of Agencies, ; 
Company Milwaukee, Wis. 

















NIAGARA LIFE BUILDING 


The Combined 


Life, Sickness 
and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 





Live wire reliable agents may 
ebtain very favorable 
contracts 








Communicate with 
E. H. BURKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 











Mohawk Cor. Franklin Street, Buffalo, N. Y. 
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Ireland Heads Home 
Life Agents Ass’n 


MEET AT WALDORF-ASTORIA 





H. R. Bryarly, Winchester, Va., Vice- 
President; H. S. Baker, Washing- 
ton, Secretary-Treasurer 
The annual convention of the Home 
Life of New York, General Agency As- 
sociation, was held Tuesday and Wed- 
nesday of this week in New York City 
at the Waldorf-Astoria. When the 
opening session was called to order on 
Yuesday morning there were in attend- 
ance about forty general agents and 
oflicers of the Company. Many import- 
ant topics were discussed informally, 
there being no set speeches or papers. 
Officers Elected 
J. Herman treland, of Baltimore, Md., 
was elected president of the associa- 
tion for the ensuing year. H. B. Bryar- 
ly, of Winchester, Va., was made vice- 
president, and H. S. Baker, of Washing- 

ton, D. C., secretary-treasurer. 

A committee of three, William Van 
Sickle (now a director of the Home 
Life), newly elected president of the 
association, J. Herman Ireland, and re- 
tiring president, Lorin Hord, was ap- 
pointed to present to the Company in 
the nume of the General Agency Asso- 
ciation some important recommenda- 
tions for action. 

Moir and Ray Speak 

At the afternoon session of Tuesday, 
Henry Moir, actuary of the Ilome Life. 
was given the floor to discus; interest- 
ing matters of the actuarial depart- 
ment. He was followed by Dr. W. E. 
kay, acting assistant medical director 
of the Company, who explained things 
connected with the medical department, 
and answering informally many ques- 
tions put by the general agents. 

Roll of Honor Agents 

The roll of honor agents of the Home 
Life held their convention in New York 
at the home office of the Company co- 
incident with the general agents meet- 
ing. The program was as follows: 

Reception in the board room Tuesday 
at 10 A. M. Luncheon at the Hardware 
Club at 1 P. M. Seeing New York by 
automobile, starting from the home of- 
fice at 3 P. M. Attending the perform- 
auce at the Hippodrome at 8 P. M. 

Wednesday, at 10 A. M., they attend- 
ev the informal reception to the officers 
of the Company by the general agency 
association in the assembly room of the 
Waldorf-Astoria, and at 7 P. M. they 
aitended the banquet tendered to the 
representatives of the Company. 

Roster of Honor Agents 

The following men and Mrs. J. B. 
loherty are on the honor roll of agents 
of the Home Life: W. T. Street, J. G. 
Grossheim, A. G. McGinniss, F. B. Bab- 
bitt, R. ©. Green, G. M. Robinson, J. B. 
Doherty, O. B. Gomer, A. C. Gray, S. R 
Whitten, I. D. Redmond, P. R. Spahr, 


T. Ward, J. W. Young, W. M. Roler, 
LL Wirth, F. C. Wright, J. M. Swope, 
W. R. Dudley, B. C. Kimes, C. H. West- 
lake, W. G. Phelon, A. L. Bell, J. M. 
Colomb, I. M. Frank, B. M. Dickinson, 
R. W. E. McGregor, H. ©. Wiesinger, 
B. C. Orcutt, A. C. Suppnick. 
Home Life Paid For 
$24,510,677 in 1918 
(Continued from page 3) 
be increased from our war _ losses. 
These conditions could readily be fore- 
seen, but no one could anticipate the 
terrible calamity, not as yet fully ap- 
preciated we fear by the general pub- 
lic, which has overtaken the nation 
the form of the fearful epidemic we 
have experienced. The losses alreads 
incurred and paid from this cause nsve 
keen clearly stated in this report. In 
the distribution of our surplus which 
will be made for dividends, a slight de- 
crease (very slight to the individual 
policyholder) wiil be made. No other 
course is possible under the policy of 
management which we have adopted in 
the past and which we will adhere to 
in the future. In ardinary times and 
under ordinary conditions, these ada- 
verse elements will soon be eliminated 
Lut our duty, as your managers, is to 
adhere strictly to our princime of pro- 
viding you with sound and sure protec- 
tion under the policies which have been 
issued to you. 
Deferred Dividend Liability. 
Under the head of liabilities the Com- 
pany carries in its statement the value 
of deferred dividends already declared 
on outstanding policies and payable at 
future dates. This liability amounts 
te $2,784,375. The growth of the fund 
is interesting. 
Value of Deferred 


Date. Dividend Accumulations 


i Shs Bee evtsheuesedesees $736,000 
- wan Se er 1,454,000 
‘ YP wicxsvardviceas eee 
oO SS. veesdeavaeweasd 2,435,000 

P BES dxwvsavrsceress 2 544,000 
ie: ere | 
oF POS csiciees vicain eee 
- 2 Oe oxtncedwawaata 2,770,000 
. BOO snkasbaredeuesn 2,785,000 
” a rr 
7 SS BOTS caccccscorzecs Bee 


Most companies keep a similar fund, 


but it is not treated as a contract lia- 
bility. It is simply a contingent re- 
serve which may be increased or de- 


creased at the will of the Company and 
is merged in the general contingency or 
surplus fund. Our fund has no such 
elasticity, consequently it must be re- 
membered that our surplus is an actual 
surplus for the. protection of outstand- 
ing policies. 

The final analysis of the Company’s 
financial statement shows that in view 
of the unprecedented death losses the 
Contingency Reserve Fund has_ de- 
creased $752,000. The soundness of our 
plan of conserving our strength for 
such conditions as those experienced 
during the year is plainly justified. The 
policy contracts you have taken with 





’ 


the “Home” cover long periods and ab- 
solute safety is more to be desired than 
a too generous distribution of surplus 
in the form of annual dividends or too 
liberal forms of underwriting. 

What the Company Has Accomplished. 

Paid in settlement of death claims 
$30,265,715.76; paid living policyholders, 
for dividends, matured endowments, 
disability benefits, surrendered policies, 
etc., $37,466,103.42; total paid to policy- 
holders, $67,731,819.18. 

It now holds in assets for the policy- 
holders, $36,097.016.81; total amount 
paid to policyholders and held for their 
benefit, $103,828 835.99. 

During this same period the 
pany has received in premiums 
its policyholders, $101,399,867.48. It has 
paid to and now holds for its policy- 
holders more than the total amount re- 
ceived from them, $2,428,968.51. 


Com- 
from 

















More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 


paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 


or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











SAMARILLO 


~, OLRISON, 


DALLAS. Mae fit 
FT.WORTH, 


THE 
BIG 


A TEXAS GREAT 











Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 














Missouri State Life Policies Rich In Selling Points 





























Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








On the question of 
Selling “Selling Talk Improve- 
Talk ment” L. A. Hebert, in 


Improvement the Bankers Life “Bul- 

letin,” says: 

One of the highest-earning insurance 
salesmen in America recently explain- 
ed to me the reason behind his great 
Once a week, he would —in 
bis spare time—go off in quiet 
piace by himself and study his own 
proposition. 

He made this a hard and fast 
once each week. 

At each weekly session he would 
take just one of his sales-points and 
analyze its full, complete meaning. 

He would dig for the kernel in the 
nut of its significance. 

Then he would, aided by pencil and 
scratch-pad, drill himself in deserib 
ing the sales-point in simple language. 

His plan was to pick certain thoughts 


SUCCESS, 


some 


rule 


to describe it that would paint a pic- 
ture in the mind of the prospect. 
He would tell and re-tell the same 


sales-point himself, during the weekly 

session, so as to acquire the knack of 

getting it across quickly in a few words 
so its meaning would readily click. 

On the start, some of the sales-points 
would require three minutes to explain. 
By repetition, picking out and omitting 
the chaff-thoughts— and words 
—he would be able to state the sales- 
point in a few, shovt, snappy sentences, 
requiring but a single minute to de- 
liver! 

He believed that too many side-issues, 
oy non-important thoughts—--hampered 
by a maze of useless words-——clouded-up 
the mind of the prospect. He acquired 
a way of snapping out a single sentence 
that in extent of explanation told as 
much as what many men require five 
minutes to outline. 

His self-coaching made him a master 
in delivering his message in a manner 
that made snap-shots in the prospect’s 
mind. 

He reasoned that his thoughts—and 
the words used to picturize them—-were 
the connecting link between the actual 
merit of his proposition and the desire 
of the prospect for it. 

And so he became an expert in the 
most vital phase of the whole transac 
tion—his selling talk! 

” +A * 


useless 


Notes” of the 
Life Insurance 


“Equitable 
What Mark Equitable 


Are You Company of the District 
Aiming At? of Columbia, asks the 
, field men of that com- 


pany to think big for 1919. Continuing 
they say: 

There's not 
business, or 
of a fellow hitting above the 
Which he levels aim. 

Men who limit their thoughts to 
merely “getting by” in their work from 
day to day and month to month usually 
do just manage to make ends meet 

The good things of life are not beyond 
you. There is no reason why you may 
not share them liberally if you want to. 

If you want to. Aren't those four 
words just about the key to the whole 
situation? 

Nineteen 
the things that 


much chance in modern 
anywhere jn life in fact, 
mark at 


Nineteen will be rich with 
make for the pleasure 


and joy of living. Don’t assume that 
these are all intended for someone 
else. 

Nineteen Eighteen was not yom 


There are greater possibili- 
ties in you yet. Cash in those pent-up 
talents for the greater happiness of 
‘you and yours this year. 


measure, 


It is easy to drift into the habit of 
seeing little people, unable to carry 
more than the smallest amount of in- 


surance; or of talking small amounts; 
or of expecting to be “turned down” at 
nearly every interview. 

That is all wrong. Don’t let yourself 
drift that way! Don’t do it! 

There are big, prospering, satisfying 
results to be achieved in the field. Set 
your mind on a larger—a much larger 

share for this year than you have 
ordinarily aimed at. 

The man who thinks in little terms 
about himself, his ability and his busi- 
ness doesn’t stand a chance. 


* a + 
The best makes the 
Learn least “fuss” about do- 


From Greater ing what is up to it to 
Agents do. This truth is ob- 
vious in every kind of 
machinery, metal or human. 
The best agent goes about 
and keeps at his work with the least 
show of being at work. “Fuss and 
feathers” do not at any time charac- 
terize him. Why? Because they’re 
offensive, emphatically so, to every 
prospect who is worth spending a mo- 
ment with. Particularly do they im- 
press every business man as signg of 
a counterfeit of the real thing, a coun- 
terfeit of the strong, brainy, modest 
appearing man who knows his business 
and does it with the very least possible 
olfensiveness., 

Ata recent great national convention 
of jife underwriters, one of the things 
that impressed us most was the plain, 
unassuming appearance and air of two- 
million-a-year producers and many half- 
million-a-year writers. Their showing 
the convention just how they approach- 
ed and talked to prospects was a rev- 
elation of plainness and simplicity. 
There was no assuming of the air of 
“Tl am a great and wise business man, 
superior in every way in my business 
to what you are in yours!” Not a 
trace of that. Their whole attitude 
said to the prospect (whether trades- 
man or millionaire banker) “I’m just 
a plain, every day business man, who 
has called on you with a message of 
wonderful value in a really helpful 
way to you personally.” 

What we're driving at is that your 
bearing, your attitude, toward your 
prospect counts heavily, very heavily, 


his work 








| 











Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. ..$4,429,511,816 


It is greater than any other company 
in America in the number of ‘its 
a, ee ee tae 19,784,261 


It stood first in the world in 
amount of insurance placed in 
renee $882,340,609 


It stood first in the world in 
gain in insurance in force in 
EVES. o.0ccavesedusss «00S OO OeeeLe 

It stood first in the world in gain in 
assets in 1918........$71,429,182.97 

It stood first in the world in the 
amount of Ordinary insurance 
placed in 1918, exclusive of Indus- 
trial insurance ....... $463,008,744 


JOHN R. HEGEMAN, President 








for or against your selling him. The 
writers of checks that will make you 
rich, such men despise “fuss and 
feathers” either in dress, air, or talk. 


They want to hear—yes, want to hear 

your proposition, but they want it to 
come in an agreeable, acceptable, every 
day business way. And they want to 


hear it in the least possible time. They 
already know that life insurance is a 
mighty good thing. What they want 


you to do is to fit it to their particular 


case, business, family, estate.—Inter- 
pational “Lifeman.” 
A * aa 
Getting what one wishes 


Life Not for is largely a matter of 
Like the wanting it hard enough. 
Prize Ring This is true of Senator 


Ashurst of Ari- 
he was a barefooted boy 
ten years old he wrote his name in 
one of his schoolbooks, and added to it 
the descriptive phrase, “United States 
Senator from Arizona.” Soon after he 
passed his thirty-seventh year, his mail 
was being addressed thus: Hon. Henry 
I’. Ashurst, U. S. Senate, Washington, 
D. C. He was once asked whether he 


Henry F. 
zona. When 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. Big Dividends. Strength 
and safety that need no demonstration. Unsurpassed ser- 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 

















had always kept in his mind the desire 


to be a United States senator, and 
whether he had always thought he 
would succeed. 


“Did I always think it?” he replied, 
“! should say so! At no time in my 
life would I have accepted any sum of 
money in exchange for my chances of 
getting into the Senate. I knew I would 


de it, allhough I admit I was a little 
surprised at being able.to put it over 
as early as I did.” 

Here is what he had to say about 
success, his own and that of other 
men: 

“Of course it helps when a fellow 
makes up his mind early in life just 


What he wants to do. If he does make 
up his mind, if he has a real goal be- 
fore him, he will succeed. 

“My philosophy is now, and always 
has been, that no man can be crushed 
if he is in the right, and has grit 
enough to keep coming back against 
the blows of misfortune. 

“The trouble is that too many do not 
wish for success ,eagerly enough. They 
permit themselves to be sidetrackee 
from the hard and, at times awtuily 
steep road. 

“T have observed 
this world a great 
who now and then do 
astounding things; but I 
served that they never amount 
thing permanently unless they 
the job and repeat their performances. 
There is only one place in the world 
where one lucky strike brings success. 
That place is the pugilistie prize ring, 
and the lucky strike is the knockout 
blow. 

“But life is not 


that there are in 
many brilliant men 
wonderful, even 
have also ob- 
to any- 
stay on 


like the prize ring. 


In ordinary affairs and every-day eX- 
istence you simply have to -keep on 
your job day by day. That the only 


real path to the achievement of any- 
thing that is worth while. 

“Keep on plugging. Show 
durance. The fellow who 
reaching out for something will finally 
get hold of it. That is the only golden 
rule of success I know.” 


your en- 
keeps on 


— 


Increase $2,000,000 


“2 . “uF ( 

The New York Life in January 1919 

. . ( 

wrote and had examined over 19,000 
$56,000,000 of insur 


applications for 


ance, against 12,000 applications for 


$31,000,000 in January 1918. This 1s 
an increase of 7,000 applications for 
$25,000,000 of insurance. The com 


pany’s paid for business in January 
was $43,000,000 against $35,000,000 . 
January, 1918, an increase ol $8,000, 
000. 
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Combining Banking 
And Life Insurance 


BEING TRIED IN THE WEST 


Plan Which 


Into Insurance Policy With Con- 


Turns Saving Account 


tinuance of Bank Profit 
Efforts 


to time to ¢ 


made from time 
life 


The latest scheme coming to 


have been 


ymbine insurance and 


banking. 


our note has been evolved out in Los 


Angeles, and it is stated a campaign 
the 
will be 


conducted under the name of “Victory 


will be made to introduce it over 


entire country. The campaign 


Accounts.” It entails a monthly de- 
posit of a fixed amount, part of which 
the premium on 


$1000, 


goes to pay units of 


insurance of extending over a 


period of five or ten years. The plan 


as described by one of its originators 


is substantially as follows: 

“Bill Jones, let us years 
old. His station in life is such that he 
thinks he can readily save $100 a year, 
or $1000 in ten He goes to his 
bank and announces his desire to open 
a ‘Victory Account’; so called because 
it means a victory over want, He 
makes an initial deposit of $15.04 and 
becomes thereby automatically insured 
for $1000. The policy bears the same 
date as that upon which he opens the 
account with the bank, and the yearly 


say, is 35 


years 


premiums are deducted from his ac- 
count and forwarded to the company 
by the bank, 

“If our hero, Bill Jones, is to keep 
pace with his insurance, he will be 
required after hi initial outlay of 


$15.04 to deposit each month $7.52. At 


the end of the first year he would have 


deposited a total of $90.24 and could 
withdraw $81.22, the difference repre- 


senting the cost of the insurance pro- 
tection he has had, for had he died 
during that time the insurance com- 
pany would have paid to the bank for 
the credit of the account of the de- 
cedent the difference between the de- 
posits made and the desired $1000. 
Thus if at the tjme of death he had 
cn deposit $305, the insurance company 
would be obliged to pay into the ac- 
count $695 more to make up the $1000. 
Had Jones seen fit to pay in more than 
the $7.52 per month, his estate would 
receive the $1000 plus the over-deposit. 
If, on the other hand, he had failed to 
deposit regularly his estate would get 
the insurance less the monthly deposits 
he should have made in accordance 
with the plan. At the end of the year, 
if he were still delinquent, the policy 
would automatically lapse, and his 
‘Victory Account’ balance would be 
the difference between the premium 
paid the insurance company by the 
bank and the amount Bill had deposit- 
ed. The account cannot be checked 
against, and the funds can not be with- 


drawn except in toto, and when they 
are so taken out the transaction is at 


an end and the insurance is cancelled. 

“At the end of the 10-year period if 
Jones’ heirs have not already cashed 
in on his foresight, he finds himself in 
tle position of having deposited to his 
account $902.40 and having enjoyed 
during that time the protection of 
$1000 life insurance. When the ten 
years is up Jones, who then may be 
a captain of finance and known as 
William Jaynes, may write his check 


against the account for an even $1000, 
being the $902.40 he has deposited, 
plus interest and plus the insurance 


feature he has enjoyed, plus the right 
he enjoyed to redeem his money at any 
time durin'g the ten years lhe was 
saving. After the seventy-eighth month 





Business Books for Readers of 


THE EASTERN 


The Knack of Selling—3 vols.—$1.65 


The Knack of 

Selling is the 

> boiled-down ex: 
perience of hun 

KNACK? dreds of “star” 


SELLING MMe) o's 


volumes covet 








selling complete- 
ly. It takes you 
through the su 
ce ive stages ol 
the sale, from 
the preparation 
on through to the 
close, ou can 
understand the 
laws of - selling 
perfectly. Shows 
how to overcome 
weak points—win 
new confidence 
Increase sales by leaps and bounds, Each 
‘Olume is divided into two parts, covering 
the phases of selling that are vital in win- 
y Succe Ss: 


1—Mapping out the canvass 

2—Managing the interview 

3-How and when to close 

4 Finding and correcting your weak points 
5—Getting in to see the prospect 
6—Acquiring the art of mixing 

I 


“very successful wan is a salesman, He 
sells his ideas, his services or his goods 
He ] H 1 ralty 

nee, ¢ eration and loyalty 





rsuade and convince, 


The Knack of Selling makes it possible for 
. to be possessed of real 
} 


UNDERWRITER 


How to Write Business Letters—$1.35 


Whatever kind of letter you must write 
sales, collection, credit or complaint—make 
sure that satisfactory results will follow. 
Read, How to Write Business Letters. This 


practical work was produced after a careful 
tudy of more than 1,900 letters—some un- 
usually successful, others partially so, and 


some which failed of their purpose, This 
book tells why they were successful or why 
they failed. How to Write Business Letters 
takes the actual every-day correspondence 
you receive and shows you specifically how 
to answer it with the best results Shows 
you with reproductions of actual letters that 
have sold goods, collected accounts, in 
creased trade and prestige for some of the 
shrewdest correspondents in America. Here 
too, are reproduced whole series of follow 


up letters that have won countless dollars 





in additional profit. A careful reading of 
one of the Series alone may give you new 
ideas for your letters worth thousands of 
dollars. It isn’t necessary to tell you that 
letters are vital to your business, You 
know it. Tf they are forceful, “live,” dip 
lomatic powerful larger returns are sure 
to result This book tells how to make 
them so, 160 pages Illustrated, 

MAIL THE COUPON 
Can you use these books in your busi- 

ness? If so, just check and fill out the 

coupon below and send us your check 


shall see that the 
packing and 


to cover the cost We 
hooks are sent to you, all 
shipping charges prepaid 
THE EASTERN UNDERWRITER, 
105 William St., New York, N. Y. 








The Eastern Underwriter, 105 William St., New York, N. Y. 


Please 


‘ee send me the books I have checked. My WEEE kn cueiddcenesdicadardvscds6bessensenatnewase 
eneck to ¢ er all costs is enclosed. . _ 
P : ect anc ) | errr rrerer rrereriit tt ity. 
How to Write Business Letters...... $1.35 ™ ¥ 
The Knack of Selling—3 vols. ........ 1.65 City and State ...ccccccccccccsccccsecsesooeces 
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he can withdraw more than he has de- 


posited, and the withdrawal amount in- 
creases from month to month until the 
end of the term, when he collects his 
$1000. 

“The plan is really as simple as turn- 
ing on the hot water, for it merely 
represents the principal, the usual 
bank interest and an insurance pre- 
mium, The novelty lies in the handling 
of the account by the bank and the 
easy and attractive system of saving 
and being insured at the same time. 
The effect is much the same as a ten 
year endowment, at the end of which 
time the insurance company has either 
paid the insurance, or the insured has 
the 


money for his own use. The in 
surance rate is low because the com- 
pany is only insuring from month to 
month and operates on a declining 
scale. The greater the deposit the less 
the insurance payable, although the 
policy is for ten years providing the 


insured performs his part of the agree 
ment. 

“The ‘Victory Account’ will be avail- 
able for any individual between 15 and 
and 50, the amount of monthly pay- 
ments varying, of course, with the age 
of the insured ‘Victory Account’ de- 
positor, but always the total of the 
‘Victory Savings Account’ and the 
sum due from the insurance company 
wil] total $1000, or $500, which the in 


sured fixes as the sum he is to save 
in either a five or ten-year term. For 
the present $1000 is made the maxi- 
mum multiple, but if Jones or his 
friends desire to go into the = sav- 
ings-insurance plan on a larger scale, 
they may open ‘Victory Accounts’ in 
such combinations as they desire up to 
$2000. 

“The plan is said to have made a 
favorable impression upon bankers, 


are anticipating a 
liberal response on the part of the 
public when it is put into local opera 
tion.’—“The Financier.” 


and its promoters 


Pacific Mutual 
1918 Activities 


NEW INSURANCE $36,957,884 
Assets $45,432,695—Cash Income $12,- 
149,530—Average Rate of Interest 

Earned 6.15 Per Cent. 

The sheet of the Pacific 
Mutual Life of Los Angeles for Decem- 
ber 31, 1918, of con- 
tinued advancement by company. 
1918, the fifty-first 
year in business, the new life insurance 





balance 


evidence 
that 


company’s 


gives 
During 


issued, paid for basis, amounted to $36,- 
957,884, making the total life insurance 
in force December 31, 1918, $208,647,520, 
which is a gain of $22,689,061. 

The total cash income the life 
department of the company reached 
$12,149,530, a gain over 1917 of $956,680. 
The company paid to policyholders in 
1918, $5,133,303. Its total 
policyholders since organization amount 
to $58,356,032. 

The Pacific Mutual's surplus, assigned 
and unassigned, (exclusive of capital) 
amounts to $4,039,328. The company 
had a gain in admitted assets of $3,- 
363,912, and a gain in reserves of $3,- 
400,231 The are now $45,432, 
695 

Krom its accident department, the 
Pacific Mutual had a premium income 
of $2,042,122 

The average rate of interest earned 
on investments was 6.15 per cent. 

The Pacific Mutual's mortality actual 
to expected was 104.6 per cent., divided: 
normal claims, 55 per cent; war and 
influenza claims, 49.6 per cent., ap- 
proximated. 


from 


payments to 


assets 








Being 


spicuously figured. 


insurance agent. 
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Millions of Life Insurance 


By the Use of the SHANBACHER 
INHERITANCE 


In the closing of most of the big lines to which 
the attention of the public has been directed dur- 
ing the past few months these charts have con- 


Worth their “weight in gold” to every live life 
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Underwriter Company, a New York cor- 


every Friday by The Eastern 


poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
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BETTER RESULTS HOPED FOR 

Agents will soon be receiving the 
new automobile liability and property 
damage rates promulgated by the 
They reflect in large measure 
by the Conte; 


Bureau 
the methods adopted 
ence in 
theft 
detail in The Kastern Underwriter last 
week. The large cities and the highly 


preparing the new fire and 


rates which were reviewed in 


congested areas are being made to pay 
for the excessive hazards that exist 
there as to theft and the same holds 
true of liability. Departure from the 
original method of rating by horsepower 
is a revolutionary step and much has 
been written for years in advocacy of 
a change from that more or less arbi 
trary method, In making the new 
liability rates the Bureau has’ been 
aided by a larger volume of experience 
than has been at its disposal hereto- 
fore. Not only has the element of con 
gestion been carefully weighed but the 
manner in which a car is operated is 
also considered The personal equa- 
ition is taken into account. The owner 
driven car will get the lowest rate. 
Chauffeur driven cars get the next low- 
est rate and the business cars the 
highest. It has also been recognized 
that while the new rates are on the list 
price basis there is not so much dif- 
between the high 

The high priced 


ference in hazard 
and low priced cars 
cars now get a rate only about fifty 
per cent. higher than the cheap ma- 
chines, while formerly the difference 
in rate amounted to one hundred per 
cent. in round figures. The cost of a 
car and the financial standing of its 
owner has also been found to be a 
determining factor in the awarding of 
damages and therefore affects the rate. 

The stock companies have seen a 
vast amount of country business drift 
away from them because of the high 
rates asked for the lower priced cars 
operated in the country. That situa- 
tion has now been changed, the coun- 
try rates having been cut in half. It 
is hoped that the companies will now 
be able to derive an enormous pre- 
mium income from this Class, as be- 


sides much of the business going to 
mutuals and exchanges, it is calculated 
that not 
of country cars are now insured = and 


more than thirty per cent. 


very few carry full cover. ‘The coun- 


try business should be the mora 
profitable and with the city business 
paying its just share for the excessive 
hazard there automobile liability under- 
writing should be on a _ better basis 


from now on. 


EXEMPT FROM TAXATION 

Morris FI. Frey, tax collector for the 
Guaranty Trust Company of New York, 
has pointed out that under the revenue 
bill proceeds of life insurance policies, 
paid upon the death of the insured to 
individual beneficiaries or to the estate 
of the insured, are exempted from tax- 
ation. Also the amount received by 
the insured as or return of premiums 
under life insurances and endowmeat 
or annuity policies and income receiv- 
ed from accident or health insurance 
or under workmen's compensation 
acts, as compensation for sickness or 
injuries, and the amount of any damag- 
os received on account of such in- 
juries or sickness. 


First Accident Policy. 

The business in the accident and 
health department of the Equitable Life 
Assurance Society is moving along 
nicely. The applications are from a 
widely distributed area. The first pol- 
icy was issued to Charles D. Norton, a 
director of the Equitable; the second to 
Vice-President Lunger, and the third 
ts Second Vice-President Rosenfeld. 
The first check in payment of a pre- 
mium was received from William M. 
louff, of the Edward A. Woods Agency, 
Inc., Pittsburgh. A. Hollander, agent in 
New York City, has turned in $3,137.60 
in premiums under twenty-five applica- 
tions—-twenty-two of which had checks 
attached. 

1919 Business Conference. 

It has been decided that there shall 
be one combined meeting of all the 
1919 agency clubs of the Equitable Life 
Assurance Society, and that it will be 
held in New York City in the last week 
of August, with headquarters at the 
Waldorf-Astoria. This decision was ar- 
rived at in celebration of the sixtieth 
anniversary of the Equitable. 


Will Dance in Green Room 
The New York staff of the State 
Insurance Department will hold its an- 
nnal dance in the Green Room of The 
McAlpin, March 17. John Kane, Jr., 
is chairman of the committee on ar- 
rangements. 


Foreign Managers on Trip 
Arthur Worley, general manager, and 
I, Sinclair, foreign fire manager of the 
North British & Mercantile, have re- 
turned to New York after a ten days’ 
trip over the country. 


H. S. Poole has been appointed an 
uss'stant secretary of the Home Insur- 
ance Company, New York. He has 
been supervisor in the Eastern depart- 
ment. Mr. Poole began his insurance 
career as a boy in 1886 with the Liver- 
pool & London & Globe. He then went 
to Rathbone & Son later becoming a 
special agent for the Agricultural and 
representing that company in New 
York City as local representative. In 
1994 he engaged with the Home as as- 
sistant supervisor and in 1911 was ad- 
vanced to supervisor of agencies in 
Eastern department. 

e* 2 © 

F. H. Englehardt, manager of the 
Edw. Englehardt Co. agency at Roches- 
ter, who was discharged recently from 
military service after having been over- 
seas for nearly a year, returned to his 
office on Monday. : 














HAROLD PETER TROSPER 


Harold Peter Trosper, one of the 
leading producers of the Northern As- 
surance Company of Michigan is a new 
man in the life insurance business, and 
his appearance in the bulletin of that 
company as its leading producer month 
after month, indicates that he has 
some punch. Mr. Trosper was born 
in Oklahoma where his father was a 
lerge ranch owner, and in his early 
years was a cow puncher. He worked 
his way through the literary law de- 
partment of the University of Michi- 
gan, acting as a book salesman during 
vacation to get funds to pay for his 
schooling. He sold accident insuraace 
for a short time before joining the 
Northern Assurance Company of Michi- 
gan. He signed a contract with that 
company the latter part of last April, 
and began active work on May 1, 1918. 
Krom that time to the end of 1918, he 
paid for more than $400,000 of life in- 
surance. Mr. Trosper is now thirty 
years of age, and all signs point to a 
very successful career for him in the 
life insurance business. 

* * + 

Clarence Axman, editor of The East- 
ern Underwriter, writing from Paris 
under date of January 16, advises that 
he had just come back from Germany 
and Belgium. He had been on a trip 
with a French government mission into 
Germany. He says mail is hell in 
France, as censorship prevails. In 
military occupation districts such as he 
has been visiting, mail is sometimes 
held up for three months. Letters of 
soldiers and others are read to see 
what they are thinking and talking 
about, and there are not enough so9l- 
diers to go through the stack of mail 
on hand. Mr. Axman says his trip into 
rermany was a wonder, one of the most 
interesting ever taken by a newspaper 
nian. He can see why there is talk of 
another war. When the screen of se- 
crecy was thrown. around the Peace 
Conference, the newspaper men yelled 
murder. They had arranged for news 
by wireless, aeroplane and every other 
way,‘and they did not want to be cheat- 
ed out of the conference sessions. Mr. 
Axman says President Wilson has his 
hands full. It is he against all the great 
powers, and that he will either fail or 
become the greatest man in history. 
He observes that the Germans are very 
cocky. One of the German prisoners, 
an officer, was asked to carry a bag by 
an American woman. She started to 
reprimand him, and he gave her a call, 
saying he was not in the habit of taking 
orders from women, as German officers 
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did not do that sort of thing. It is 
such things that make the people 
think there will be another war. In 
Brussels, Belgium, Mr. Axman called 
on eight insurance men, and not one 
had his door open, due to the fact 
that they make a ceremony of lunch- 
eon there and close up tight on such 
occasions. At the preliminary meeting 
oi the Peace Conference it was voted to 
bar newspaper men, but the Yankee 
scribes made such a row that they were 
admitted and most of the others kept 
outside. Mr. Axman attended several 
of the daily conferences with Lansing, 
White, Bliss, etc. He said he was go- 
ing to the Riveira, as soon as he could 
get some line on the boat. He would 
get there somehow even if he had to 
charter one of those little submarine 
chasers with which he went down the 
Rhine under the French flag on the first 
trip under the French flag since Napo 
leon’s time. 

Since the above was received, we 
have word that Editor Axman is on his 
way home. He should land in New 
York some time next week. 

s 6 «@ 


J. G. Batterson, resident director of 
the Travelers Insurance Company in 
New York City, is in Paris. Editor 
Axman bumped into him the other day. 
He is there with the glove of Aviator 
Guynemer, for which he bid $1,200,000 
at the Metropolitan Opera House _ in 
Liberty Bond subscriptions, Darwin P. 
Kingsley, president of the New York 
Life, bidding $1,000,000. Mr. Batterson 
is going to see General Pershing and 
arrange to give athletic outfits to the 
soldiers for the New York Athletic 
Club. Mr. Batterson will visit Englana 
before he returns to the United States 
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THEO. W. BARDAGE 


Theo. W. Bardage, manager of the 
home office agency of the National 
Fidelity Life of Sioux City, Iowa, is 
making splendid progress in his work 
with that company. Mr. Bardage be- 
fore joining the National Fidelity Life 
Was connected with the Darby Day 
agency of the Mutua] Life in Chicago. 
In his nine years with the Mutual Life, 
Mr. Bardage established a record for 
hard and efficient work. Applying these 
characteristics in his present connec- 
tion, is making Mr. Bardage one of the 
outstanding life insurance men of 5i0ux 
City. Since joining the National Fidel- 
ity on December 1, 1918, he ha paid 
for slightly over $100,000 of new busl- 
ness. 
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Phoenix Plans To 
Increase Capital 


PRESIDENT MILLIGAN’S REPORT 


Company Promotes F. M. Blake— 
George E. Long, Jr., Moves Up 
in Connecticut Fire 


Plans of the Phoenix Insurance Co., 
of Hartford, to increase its capita? to 
not exceeding $10,000,000 an- 
nounced by President Edward Milligan 
in his annual report at the meeting of 
the held 


were 


the stockholders of company 
last week. 

The old board of directors wes un- 
animously re-elected and Judge _ of 
Probate L. P. Waldo Marvin and Col- 
onel Francis Parsons were added to the 
board, taking places made vacant by 
the deaths of Lyman Jewell and Gen- 
eral H. C. Dwight. The board now con- 
sists of Ward W. Jacobs, Edward Mil- 
ligan, Charles Hopkins Clark, George 
M. Lovejoy, Edward M. Day, John M. 
Hoicombe, Robert J. Allyn, Louis F. 
Butler, L. P. Waldo Marvin and Fran- 
cis Parsons. 

At the 
lowed officers 


directors’ meeting which fol- 
were elected as follows: 


President—-Edward Milligan. 
Vice-president--George M. Lovejoy. 
Secretaries—John B. Knox,, Thomas 


C. Temple, George C. Long, Jr. 

Assistant secretaries—.Henry P 
Whitman, Fred C. Gustetter, Edward 
V. Chaplin, F. Minot Blake. 

Mr. Blake’s name was added to the 
ist; all the others were re-elected. Mr. 
Blake’s promotion was in recognition 
of his faithful service for the company 
as superintendent of its sprinklered risk 
department. 

One additiona: director was chosen 
and a new secretary elected at the an- 
nual meeting of the Connecticut Fire 
Insurance Company recently. Thomas 
W. Russell is the new director and 
ieorge E. Long, Jr., was promoted 
from assistant secretary to secretary. 
His successor as assistant secretary is 
F. Minot Blake, head of the engineering 
and spacial risk department. 

Following are the company’s 
tors: F. G. Whitmore, W. O. Burr, L. 
F. Robinson, F. R. Cooley, Edward Mil- 
ligan, W. T. Howe, J. S. Cosmus, G. 
M. Lovejoy, T. C. Temple, J. B. Knox, 
H. K. W. Welch, Thomas W. Russell. 

Officers were re-elected as follows: 
Edward Milligan, president; W.T. Howe, 


Vice-president; G. M. Lovejoy, vice-pres- 


ident; John A. Cosmus, secretary; F. W 


Bowers, secretary; H. P. Whitman, as- 


sistant secretary. 


direc- 


To Take Part In 
Foreign Trade Drive 


INSURANCE NEED RECOGNIZED 





Company Officials Invited to Partici- 
pate in Sixth National Foreign 
Trade Convention 


Recognition of the importance insur- 
ance must play in the expansion of 
American industry, together with a 
willingness to co-operate with the 
American Foreign Insurance Associa- 
tion, is seen in the action of the Na- 
tional Foreign Trade Convention in in- 
viting several insurance company ex- 
ecutives to participate in its sixth an- 
nual meeting which will be held in Chi 
cago April 24-26. 

One Whole Day Allotted. 

The convention has allotted one en- 
tire day to the discussion of problems 
connected with the development of the 
American Merchant Marine and under 
this heading it is anticipated various 
of the Company officials will read pa- 
pers. Several group sessions will be 
held, one of which will be devoted to 
the subject of co-operation in foreign 
trade at which previous experiences of 
various organizations will be reported 
and from which much information as to 
conditions and prospects will undoubt- 
edly be derived. 

James A. Farrell, of the United States 
Steel Corporation, is chairman of the 
Foreign Trade Convention. O. K. Davis, 
formerly an assemblyman from New 
York, is secretary of the Convention, 
whose New York address is the India 
House, Hanover Square. 

Result of Publicity. 

The action of the Foreign Trade Con- 
vention in giving insurance the import- 
ant place it has on its program is ap- 
parently a result of the publicity given 
this subject by The Fastern Under- 
writer and by various company officials 
individually. Henry Evans, president 
of the Continental, Fidelity-Phenix and 
American Eagle, in particular has 
given this phase of. expansion a con- 
siderable impetus, and his pamphlet 
showing the vital relation of insurance 
te banking, shipping, manufacturing 
and labor, which was given wide public- 
ity in the newspapers, directed the at- 
tention of the business interests of the 
country to the part insurance must play 
in the world expansion of American in- 
dustries. 


Warsaw to Fight Rates 
The board of trustees of Warsaw, N. 


Y.. have decided to fight the recent 
increase in rates which was promul- 
gated. 





THE 
MARINE AND FIRE 


_ INSURANCE COMPANY 
. LIMITED 

















UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, 


NEW YORK 














rf HE AUTOMOBIL 


INSURANCE COMPANY 


CASH 


SURPLUS TO 





OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 
FIRE MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AETNA LIFE 


INSURANCE CO. 


JETNA CASUALTY & SURETY CO. 




















Independence Square 


BRANCH OFFICE, 
E. G. RICH 


Born under the shadow of 
been on the same site for 


associated wi 





76 William St., 








The Pennsylvania Fire Insurance Co. 


PHILADELPHIA 
N. Y. CITY 
ARDS, President 


Writes all customary forms of Fire Insurance 





Independence Hall, its office has 
93 years, during which time it 


has steadfastly upheld the traditions inseparably 


th its birthplace. 














BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 


Surplus . 


INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 1870 


Aeeets 22 00<- -..»- $357,318.58 
Reserve 54,256.92 
200,000.00 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 


ENDORSEMENTS CHANGED 
Modifications Brought About By Altera- 
tions in Automobile Fire and 
Theft Rates 
with the new automo- 
rates, some endorse 
ments have been changed. The extra 
equipment endorsement is now called 
“special equipment” and goes back to 
the old method of requiring that the as- 
sured list all items of extra equipment. 
The extra body endorsement is now 
provided in only two forms; one to be 
used where the extra body was in use 
at the inception of the policy; the other 
where the extra body was added during 
the term of the insurance. Added winter 
tops are treated as extra bodies and 
are covered by the same endorsements 

as for extra bodies. 
The classification of cars by list prices 











In connection 
bile fire and theft 


for the purpose of rating has’ been 
changed in two ‘cases. Class E has 
been reduced at its upper limit and 


Class C at its lower limit, and what is 
taken out of each goes into Class D 
which lies between. Class E now in- 
cludes only cars listed $599 and under 
and is meant to apply only to Fords. 
Class C includes only $1800 to $2499, 
while Class D, bridging the gap between, 
covers, $600 to $1799 cars. The reason 
for the transfer of certain cars from C 
to D was to obtain the benefit of higher 
theft rates upon popular mediuin priced 
types which are most frequently stolen. 
* a a 


Joins Samuel Block Agency 
J. H. Brown, in charge of the broker 


age department of the Niagara, has 
become associated with the Samuel 
Block agency in Brooklyn. Mr. Brown 


Mallon of 
depart 


will be succeeded by John J. 
the Niagara’s improved risk 
ment, 

s+ 2 


With Schaefer & Shevlin 

ied Greentagen has joined t!e fore s 
of Schaefer & Shevlin at 100 William 
Street Mr. Greenhagen will be office 
manager. He was recently discharged 
from military service. Prior to enter- 
ing the service, he was office manager 
for Rollins, Burdick & Hunter Co. at 80 
Maiden Lane, New York. 

*“ * &* 


Report on Stolen Cars 
The annual report of the theft bureau 
of the Pacific Coast Automobile Under- 
writers’ Conference shows 1,060 cars 
stolen, and 710 cars embezzled during 
the year. Of these stolen cars 887 were 
recovered, leaving 173 still missing. Of 


the 710 cars embezzled 548 were re- 
covered leaving 162 missing. 
+ aw * 
Credit Insurance Asked 


One of the things enumerated in the 
reconstruction plans of Great Britain 
is insurance of credits. 

ok a a 


Data Available on Shingles 
The National Board of Fire Under- 
writers, 76 William St., New York, has 
iszued in very complete and easily 
available form a list of cities prohib- 
iting the use of wooden shingles within 
their corporate limits. Seventeen cities 
are covered. 
* * &* 
Foot & Martin Incorporated 
A corporation styled “Foot & Martin, 
Inc.” of Peekskill, New York, has been 
chartered by the secretary of state to 
do a general real estate and insurance 
business with a capital of $210,000, 


consisting of shares of $100 each. The 
directors are as follows: 
Homar Foot, Jr., Bernard F. Martin 


and George Ross Kenyon of New York 
City. 


SPECIAL FARMERS POLICY 





Central States Fire Issues New Three 
Year Term Contract—Rates and 
Clauses Explained 





The Central States Fire of Wichita, 
has new type of 
policy especially for farm- 
term 
against fire, theft 
tornado and explosion. On 
the policy is written at 
eighty per cent. of the list price for a 
three year period. The annual rate is 
$1.75, and the three year rate $4. On 
models a year old, insurance is taken 
up to sixty per cent. of the list price, 
and the rates are $2 for one year and 
$4.75 for three years. On models more 
tian a year old, forty per cent may be 


kansas, prepared a 
automobile 
ers’ cars. This is a three year 
insuring 
lightning, 
a new 


policy, 


car, 


covered, the annua] rate being $2.75, 
and the three year rate $6.50. 
Theft insurance may be eliminated 


in which case a credit of fifty cents a 
$100 under one year policies and one 
per cent. a $100 under three year poli- 
cies is allowed. 

A credit of twenty-five cents a $*00 
under one year policies, and fifty cents 
a $100 under three year policies will be 
allowed for the elimination of a tornado 
rider. 

In consideration of the rate at which 
this policy is written, the amount of in- 
surance shall automatically diminish 
on the basis of 1% per cent. a month 
during the first two years, and 2 per 
cent. a month for the remainder of the 
policy term. 

This diminishment clause introduces 
a new feature into automobile under- 
writing, as it permits the insurance of 
a term policy, automatically providing 
for the depreciation in the value of the 


car. The company explains that the 
assured receives the benefit of a _ re- 
duced rate which is particularly at- 


tractive on the term basis. This plan 
also eliminates the necessity for re- 
writing and re-rating a policy and re- 
valuing the property annually. 


HUMBOLDT, FIRE OF PA. 


CAPITAL FIRE OF N. H, GEO 
PERCY B. DUTTON, Man 














SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


100 William Street 











New York, N. Y. 





Phone: John 2312 

















INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Branch 


92 William Street, New York 


United States Manager 

















Partners Wanted 


Two (2) young men, about 30 
years old, one Fire man and one 
Liability and Casualty man, to be 
managers of each department 
where each can specialize on par- 
ticular line. Full particulars. 
Splendid opportunity for right men. 

Address “FIRE” 
c/o The Eastern Underwriter 
105 William Street, New York 














Renresented at 
95 William Street, 





S. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John——588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 











THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
avrement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R. EMORY WARFIELD, President 

FRED. A. HUBBARD, Vice-President 


E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 














307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 





! CLARENCE A. KROUSE & CO. 
LOCAL ann GENERAL AGENTS 
325 WALNUT STREET 


ee 





PENNSYLVANIA 


PHILADELPHIA, FA. | ALL LINES 


NEW JERSEY 





SATISFACTION 
2ERVICE 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 








Home Office: 68 William Street | 
—_— . 
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Building the Eagle, Star and 
British Dominions Insurance 


First to Start With Preference Shares—Bought Fire Company to Get 
Manager—Many Distinguished Policyholders 








By Sir Edward M. Mountain, Chairman and Managing Director 














There are few institutions in the in- 
surance business either on this or the 
other side of the Atlantic in which is 
centered so much interest as is found in 
the Eagle, Star and British Dominions 
Insurance Company, Ltd., of JIondon. 
This company starting in 1904 as a close 
corporation has literally riddled pre- 
cedents established in British under- 
writing annals, and has become fa- 
mous in a comparatively short period of 
time. Its activities through the great 
world war are thrilling. With unheard 
of daring its management put on the 
market new forms of insurance hither- 
to thought almost foolhardy. From a 
meager beginning it has risen to prom- 
inence under the guiding hand of a 
management catering to the public 
needs of insurance protection. 


From Sir Edward M. Mountain, its 
chairman and managing director, The 
Eastern Underwriter has received the 
following interesting account of the 
origin and development of this in- 


creasing:y popular British company: 

I started my career in the insurance 
world with that well-known institute 
Lloyd’s in the year 1889, and from that 
date to this I have devoted the whole 
of my time to studying various insur- 
ance problems. Almost immediately I 
entered Lloyd’s I had the good fortune 
to be placed on the market, and for 
twelve years my business as a broke> 
was to offer every variety of insurance 
risk to the underwriters at Lloyd’s and 
the underwriters or managers of the 
insurance companies in the city of 
London. 

From a point of view of gaining ex- 
perience, these years were invaluable 
to me, as by coming into contact daily 
with all the leading experts on various 
classes of business, I learnt their views 
and. .at the same time, started to learn 
my business. 

Organized British Dominions 

Having for about six or seven years 
written a marine account in a small 
way for one or two minor companies in 
this country and having been fortunate 
enough each year to make them a small 
but increasing profit, in the year 1904 
I, together with several of my friends 
formed the British Dominions Insur- 
ance Co., Ltd., with a capital of £200,- 
000, £100,000 of which was paid up. This 
Company was entirely formed by pri- 
vate subscriptions and no underwritin® 
or preliminary expenses were incurred 
with the exception of the solicitors’ 
costs for drawing up the memorandum 
and articles of association and the 
Stamp fee which had to be paid to the 
£overnment. 

Precedent of Preference Shares 

It may be interesting to record that 
we were the first insurance company 
lo start in this country with any prefer- 
ence shares. Of the £200,000 capital, 
£50,000 was in fully paid up preference 
shares, interest on which was limited 
to 6 per cent. per annum; the remain- 
ing £150,000° was in ordinary shares, of 
Which £50,000 was paid up and £100,000 
uncalled. The object of this was that 
whilst the security was the same exact- 
ly to policyholders, it required less 
money to be earned to pay a dividend 
on the ordinary shares. 

. First Year Income £100,000 

The Company’s income on the first 
year was in the neighborhood of £100,- 
000; for the first four years there was 
very little variation, when it started 


to gradually rise. From the date of the 


inception of the Company, the divi- 
dends paid have always been well with- 
in the interest earned. The whole of 


the profits have been accumulating for 
additional reserves or used for writing 
down of depreciation in investments, 
and for the purchase of other com- 
panies. 
Secures Fire Manager Bennett 

During the year 1913, arrangements 

were made to purchase the North West- 


oldest and most respectable life con- 
nections, but owing to lack of pushing 
power, was gradually dropping some- 
what behind its more vigorous compet- 
itors. 
Company Insured Royalty 

It may be interesting to your readers 
to know that perhaps more royalty have 
insured their lives with this Company 
in the past and also have existing pol- 
icies than with any other life company. 


Among others were Her Royal High- 
ness the Duchess of Kent, mother of 
Queen Victoria, Queen Victoria. King 


Edward VII, King George V, and nearly 
ali our Princes and Princesses. It is 
also interesting to know that in turning 
out some old papers quite recently, we 
came across a copy of the policy of 
that celebrated novelist, Charles Dick- 
ens, also of Reade, playwright and 
novelist who wrote that well-known 
book “The Cloister and the Hearth” 
and of Mark Lemon, one of the found- 
ers of “Punch.” 

Shortly after the amalgamation with 
this Company we published a very in- 
teresting book called “Links with the 





SIR EDWARD 


ern Insurance Co., Ltd., which was 
a very respectable but smail independ- 
ent fire and accident office which had 
been formed some years previously by 
the principal leather merchants § and 
tanners in this country; it had a small 
but conservative business and a very 
strong list of shareholders including 
many of the leading Quakers. The chief 
object of the purchase of the company, 
however, was to obtain the services of 
their general manager, S. A. Bennett, 
as fire manager, as he had built up a 
very fine record for himself in that 
capacity over a large number of years 
and is now our assistant general man- 
ager. 
Takes On Life Insurance 


In 1916, the “British Dominions” 
which. by that time, was transacting 
all classes of insurance business with 


the exception of life, with increasing 
prosperity each year, determined that 
the time had arrived when they must 
add this branch to their other busi 
nesses. With this object in view, there 
fore, a series of amalgamations were 
rapidly made with some of the oldest 
and finest life companies in this coun- 
try. The first one was with the Eagle 
Insurance Company, established in 
1807, which company had one of the 


M. 


MOUNTAIN 


Past” giving the whole history of this 
wonderful oid institution. 


Buys Sceptre Life 


The next deal was with the Sceptre 
Life Association, established in the 
year 1864. This company was one of 


the soundest and most conservative old 
life offices in the Kingdom and made a 
specialty of insuring total abstainers; 
they had perhaps the largest non-con- 
formist connection of any life company. 
Amalgamates With Star Assurance 
Society 

Following on this there was a further 

amalgamation with the Star Assurance 


Society, established in 1843; this com 
pany had the leading connection with 
the Wesleyans in this country. 

The last deal was with the English 
& Scottish Law Life Assurance As 
sociation, established in 1839, one of 
the oidest and best-known Scottish life 
ceffices with very fine connections all 


over Scotland, especially in Edinburgh. 
Present Company the Result 

The result of these various amalga- 
mations has been to create the Com- 
pany now called the Eagle, Star & Brit- 
ish Dominions Insurance Co., Ltd., with 
assets of over 16 millions sterling, the 
whole of which have been written 
down to the market price of to-day. 


The capital of the Company is now £3,- 
000,000, of which £747,896 is paid up 
The number of shareholders is about 
3,000. The directorate consists of 
many of our leading bankers and 
merchant princes, including this year 
the present Lord Mayor of London, and 
the premium income of the Company 


from all sources is over 3% millions 
sterling. The premium from life assur- 
ance alone is over a million sterling; 


the whole of this life premium income 


is obtained from lives insured in the 
United Kingdom or South Africa. The 
Company do not transact at the pres- 
ent moment any life business on the 


Continent or in foreign countries. 
Market Value of Shares 
So well is the future of the Company 
thought of here that recently 8 shares 
fully paid, on which the dividend is 15 


per cent. free of income tax, have 
changed hands in public auction at 
£13. 10. 0 per share. 
Public Service Policy 
The policy of the Company has 
always been to endeavor to find out 
what ‘the public really require and to 


draw up a policy that would give them 
the fullest protection. The War Loan 
Scheme, which was originated by our 
Company, whereby people who were 
desirous of subscribing for war loan 
could do so through our Company, the 
Company paying the Government cash 


for same and receiving deferred pay 
ments from their clients over a series 
of years together with life insurance, 
was an enormous success 
10,000 Letters Per Day 

When the campaign was in full 
swing, for several days the Company 
received over 10,000 letters per day 
and jin order to cope with this enor 


mous rush of business had to call in ex 
perts from nearly all other insurance 
companies who worked continuously 


day and night Practically every letter 
was answered the same day. The result 
was to obtain over 20,000 new life 


policyholders for an insured amount of 
£4 000,000. Other companies very 
shortly copied the scheme and the 
Government benefited to the extent of 
many millions 


Another Innovation a Success 
Within two days of the outbreak of 


War, the Company drew up a form of 
policy insuring against the risk of 
death from zeppelins or aircraft At 
the time when the scare was greatest 
in London, so much was this policy 
appreciated that over 100,000 people 


during the course of the year 
Further, this Company was the first to 
give protection to property against 
damage from zeppelins and aircraft, 
which was very much appreciated by 
the public until the Government took 
over this risk themselves, working 
‘prough various approved insurance 
companies of which our Company was 
one 


insured 


Insures Soldiers and Sailors 
The Company also invented a special 


scheme for insuring the lives of sol 
diers and sailors who were engaged 
in fighting throughout the war, the 
trustees for which were Field Marshal 
Lord French and Admiral of the Fleet 
Sir William May, at that time the 


leading soldier and admiral in the war 
So well did the powers that be think 
of this scheme that the Admiralty 
caused same to be circulated through- 
out the whole navy. The scheme re- 
mained quite unique until the end of 
the war and was of very great benefit 
to His Majesty's forces. 

Ten Departments Under Experts 

The Company now has a separate 
department dealing with almost every 
class of insurance business, each de 
partment is under the command of a 
manager who has made a life-long 
study of his particular business and 
who is responsible to the higher m4n- 
agement for his own department bing 


a success. By this means, each ci1ss 
of business is specialized. The Com- 
(Continued on page 18) 
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Automobile Rates Based on List 
Price Instead of Horsepower 


(Continued 


pleasure liability and property damage 
rates in Schedule No. 1, 214 per cent. 

Schedule No. 2. Up 2% per cent. on 
liability and no change for property 
damage. 

Schedule No. 3. Boston, Providence, 
Jersey City and Hoboken, liability down 
1% per cent.; property damage 15 per 
cent. Philadelphia liability down 7 
per cent.; P. D. down 5 per cent. 

Schedule No. 4. Chicago and St. 
Louis down 19 per cent; P. D. down 13 
per cent. Buffalo, Cleveland, Detroit 
aud Pittsburgh down 12 per cent.; P. 
D. down 5 per cent. 

Schedule No. 5, which includes other 
so-called 200000 cities, down 33% per 
cent.; P. D. down 10 per cent. 

Schedu’e No. 6. This is the country 
wide schedule, except for new rural 
territory. Liability is down 18 per 
cent. and property damage 10 per cent. 

Scheduie No. 7. Liability and prop- 
erty damage are both down practically 
50 per cent. 

The difference between high and low 
priced car premiums used to be about 
100 per cent.; now it is 50 per cent. 

New Rate Schedule 

The new liability and property damage 
rates on private pleasure cars follow: 

For liability and property damage 
rating purposes as applied to private 
pleasure automobiles only, list prices 
have been grouped as follows: 

Group List Price 


eco rr eee $ 0—$1199 
RE er Gree 1200 2499 
eer roe eee 2500 3499 
So er 3500 and over 
Sched- Group I Group Il 
ules PL. P.D. P.L. P.D. 
1.... $88.00 $22.00 $103.00 $26.00 
er aus 49.00 12.00 57.50 14.50 
Bac 40.50 10.50 48.00 12.50 
ee 35.50 10.00 42.00 11.50 
Macc 27.00 9.00 31.50 11.00 
acai 27.00 9.00 31.50 11.00 
: (ee 18.00 5.00 19.00 6.00 


Percentage reductions are permitted 
from these rates for restricted forms 
of coverage that may be used in connec- 
tion with any of the Rate Schedules ex- 
cept Schedule No. 7. (See rules to be 
used in connection with private pleas- 
ure cars, below.) 


Motorcycles Electrics 


Schedule P.L. P.D. P.L. P.D. 
ae $22.50 $5.65 $22.50 $5.65 
are 17.50 5.00 17.50 5.00 
Re 17.50 5.00 17.50 5.00 
Una 17.50 5.00 17.50 5.00 
ae ee 17.50 5.00 15.00 5.00 
ease 17.50 5.00 15.00 5.00 
Re isha 15.00 4.50 10.00 3.00 


Note.—No reductions are permitted 
from any of the above motorcycle or 
electric liability or property damage 
rates for the restricted forms of cover- 
age. 

Note.—-The above property 
rates exclude loss of use. Add 
cent. to include toss of use. 

Effective Dates. 

The new rates are effective for all 

new and renewal policies dated on and 


damage 
10 per 





207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 








from page 1) 


after March 1, in New York City and 
New York suburban territory, else- 
where April 1, and in all places optional 


January 1. 


Outside of the changes in the writing 
of private pleasure automobiles for lia- 
bility and property damage insurance 
only (but not for collision), the follow- 
ing is a list of the important changes 
that have been made: 


Commercial, Public, Manufacturers’ and 
Dealers’ Cars 

Liability and property damage rates 
for the above named classes of cars 
have been changed for the following 
territories: 

Hudson county, east of the Hacken- 
sack river (Jersey City, Hoboken, etc.), 
reduced to same level as Philadelphia. 

Essex county (Newark) and that part 
of Hudson county west of the Hacken- 


sack river, reduced to same level as 
Luffalo, ete. 
Albany, Chattanooga, Memphis, Mil- 


waukée, Nashville... New Orleans and 
Washington, D. C., reduced to former so- 
called “country-wide” level. 

Chicago and St. Louis 
same level as Buffalo, ete. 
tor rates reduced to $15 P. L. 
P. D. 


reduced to 
Farm trac- 
and $6 


Collision Insurance. 

Collision insurance remains the same 
throughout the country except for the 
following: 

Albany, Chattanooga, Memphis, Mil- 
waukee, Nashville, New Orleans and 
Washington, D. C., reduced the country- 
wide level of rates, 


Group Ill Group IV 


PL. P.D. P.L. P.D. 
$119.00 $30.00 $134.00 $33.50 
66.50 16.50 75.00 19.00 
55.50 14.50 62).50 16.60 
48.50 13.00 54.50 14).50 
36.50 13.50 41.50 14.00 
36.50 12.50 4.50 14.00 
24.00 7.00 28.00 8.09 


The minimum premiums for collision 
insurance on manufacturers’ and deal- 
ers’ cars have been reduced to: 

$2.50 ($100 deductible). 

5.00 ($50 deductible). 

10.00 (full coverage). 

Separate minimum premiums have 
been established for “Drive-Aways” in 
accordance with list price and the dis- 
tance of “drive-away.” 

-Rural Territory 

Rural territory (Schedule 7) com- 
prises districts, towns and villages un- 
der 20,000 population. 

No rural territory has been establish- 
ed in the following states: Ohio, New 
York, N. J. Penna., Delaware, the Dis- 











General Insurance Agents 
Lines Accepted Up to 
$500,000 


Surplus 


Represent 
Eighteen Companies 


411-18 WALNUT ST. 
PHILA., PA. 


trict of Columbia and all of the New 
England states. In all other states it 
has been defined and takes schedule 7. 

Outside of the private pleasure auto- 
mobile rates, the following changes 
have been made for the new rural ter- 
ritory: 

Same rates for public automobiles as 
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ADJUSTER 
FOR INSURANCE COMPANIES 
45 John Street, New York City 
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sioners. 
This Company has been 











Otto E. Schaefer, President 
C. B. G. Gaillard, Secretary 


Marine Department, 


Organized 1837 
82nd Annual Statement 


Westchester Fire Insurance Company 
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ASSETS 

I $6,957,883.26 
Real Estate and Mortgages on Real Estate.... 106,760.00 
Cash in Banks and Office. .............. ..-.- 813,438.06 
Premiums in course of collection. .......... 719,960.69 
Interest due and accrued...............06. 49,415.25 

EE MONEE -e4 cud Anca wasiiadee cs *$8,647,457.26 

LIABILITIES 

Capital Stock ....... LAE hae eas ee ha wee $1,000,000.00 
Reserve for unearned premiums............ 5,205,483.53 
Reserve for unpaid losses.................. 828,090.56 
peemerwe Car TOMES, CFE. oc occ ccccceccecvnces 190,000.00 
f kee — 1,423,883.17 


$8,647,457.26 


*Security valuations based on figures fixed by Insurance Commis- 
Includes excess deposit of $84,377.15 in Canada. 

in CONTINUOUS 
operation for EIGHTY-TWO YEARS, and operates under provisions 
of SAFETY FUND LAW OF NEW YORK. 

H. H. Clutia, Vice-Prest. and Treas. 
George B. Crawford, Ats’t Sec’y. 
A. B. Roome, Ass’t Sec’y. 

WALLACE REID, Manager Metropolitan District, 
56 Maiden Lane, New York City 
WM. H. McGEE & CO., General Agents, 
15 William St., 


and SUCCESSFUL 


New York City 
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in former so-called “country-wide” ter- 
ritory. 

Rates of $75 P. L. and $30 P. D. for 
cuinmercial car classes “1 and Special” 
and rates of $33 P. L. and $14 P. D. for 
commercial car classes, “2, 3, 4, 5 and 
6.” 

Commercial 
and $8 P. D. 


motorcycles—$20 P. L. 


Named chauffeur rates—$60 P. L., 
$65 P. L. and E. L., $20 P. D. 
Payroll rates: First, $10,000; $2.25 


and E. L., 90 cents P. D. 
Next, $15,000; $1.85 P. L., $2.50 P. L. 
and E. L., 74 cents P. D. 

Other slight changes have bes 
in manufacturers’ and dealers’ 
ard minimums. 

Collision rates remain the same in 
rural territory as in so-called “country- 
wide” territory. 

Washington, D. C., has been definite- 
ly placed in Schedule 6, with new forms 
of coverage and new manual rules for 
liability, property damage and collision. 


P. B., $s P. i. 


1 made 
rates 


Rules For Private Pleasure Cars 
These rules are mandatory in New 
York City and suburban territory 


March 1; elsewhere April 1; afl places 
optional January 1. 
Policies issued for private type auto- 


mobiles at the new rates for liability 
and property damage insurance shail 
cover the operation of the described 


automobile by the assured or by any 
other person with the permission of the 
assured for any purpose except commer- 
cial delivery and renting or livery use 
and the carrying of passengers for a 
consideration. The purposes of use 
shall be described in the policy as fol- 
lows: “Private Use and Business Calls 
excluding Commercial Delivery.” 

The list price to be used for automo- 


bile liability and property damage in- 
surance on private pleasure automo- 


biles only and for collision insurance 


on all classes of automobiles shall be 
the manufacturer’s list price for the 
type and model of the automobile in- 


sured, to which list price must be first 
added the cost of special bodies, winter 
tops and other additional equipment. 
See “List of Automobiles” for list prices 
shown therein. If the list price is in- 
correctly listed therein or has been re- 
cently amended by announcement of the 
automobile manufacturer, the correct or 
amended list price shall be used. 

Restricted Form—Private Purposes 

Policies may be issued to cover pri- 
vate type automobiles at a reduction of 
8 per cent. from the rates for liability 
and property damage insurance (but not 
collision insurance, provided the use 
of the described automobile is restrict- 
ed to “private purposes” as hereinafter 
defined: 

“Private purposes” shall include 

personal, pleasure and family use, ex- 
cluding the regular and frequent use 
for business or professional calls and 
excluding commercial delivery. 

An endorsement shall be attached to 
the policey, the effect of which shall be 
as follows: 

“In consideration of the reduced 
premium at which this policy is writ- 
ten, it is stated by the assured (which 
statement is accepted by the company 
as true), that the automobile de- 
scribed therein is and will be used only 
for ‘private purposes.’ ‘Private pur- 
poses’ shall include personal, pleasure 
and family use, excluding the regular 
and frequent use for business or pro- 

calls and excluding com- 
mercial delivery.” 


WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


fessional 





States from 1874 to 1917, 

POUND ccaicécuccisacuceares 43,294,154.63 
Fire, Marine, Explosion 
and Tornado Insurance 


UNITED STATES BRANCH 
January 1, 1918 


Stet eee ee esses eseeeeteees 


Assets 


$A4,194,579.34 
Surplus 


1,667 ,691.69 





W. B. MEIKLE, President 


ees 











Note:—It is the intent of this rule to 
provide coverage for automobiles driv- 
en by the owner, members of his fam- 
ity, a chauffeur and by any other per- 
son with the permission of the owner 
for “private purposes” as above defined. 
The use of the automobile to and from 
residence and place of business shall 
rot be considered as business use. 

Owner Driven Only 

Policies may be issued to cover pri- 
vate type automobiles at a reduction 
ct 20 per cent. from the rates for lia- 
bility and property damage insurance 
(but not for collision insurance), pro- 
vided the driving of the described au- 
tomobile is limited only to the assured 
named in the policy and provided the 
use of the described automobile is re- 
strcted to “private purposes” as here- 
inafter defined: 

“Private purposes” shall include 
pcorsonal, pleasure and family use, ex- 
cluding the regular and frequent use 
for “business or professional calls 
and excluding commercial delivery.” 
An endorsement shall be attached to 

the policy, the effect of which shall be 
as follows: 

“In consideration of the reduced 
premium at which this policy is writ- 
ten, it is stated by the assured (which 
statement is accepted by the Com- 
pany as true) that the automobile de- 
scribed therein is and will be used 
only for ‘private purposes.’ ‘Private 
purposes’ shall include personal. 
pleasure and family use, excluding the 
regular and frequent use for business 
or professional calls and excluding 
commercial delivery. It is further 
agreed that this policy shall apply 
only while the said automobile is be- 
ing operated by - (who 
is the owner and the named assured). 


Note:—It is the intent of this rule 
to provide coverage for private type 
automobiles driven exclusively by the 


owner, and used only for “private pur- 
poses” as described above. The use of 
the automobile to and from residence 
and place of business shall not be con- 
sidered as ‘business use. 





Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2 
a Private bath $2.50 
a and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec'y & Mer. 





“The Leading FIRE INSURANCE Co. of America” 


o 


WM. B. CLARK, President 


One Hundred Years of Service 


Losses Paid in 99 Years over 


$ 174,000,000 











Cash Capital 


80 MAIDEN 








“America Fore” 


Home Office 


NEW YORK 


2p. FAMOUS 


heads of the local 


commission.” 


FIDELITY-PHENIX FIRE 


INSURANCE COMPANY OF NEW YORK 


HENRY EVANS, President 


LANE CHICAGO, 


FOR FAIR 
DEALING 


“We have not written and will 
not write business * * over the 


we take any business the local 
agent will be credited with the 


Managing Branch Offices: 


SAN FRANCISCO 


agents, and if 


$2,500,000.00 


MONTREAL 

















NEW 


Phone “ Market 


JAMES H. EPWORTH 


JERSEY FIRE INSURANCE 


SERVICE || % 


6536 FIRST 


SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
40 CLINTON STREET MAIDEN LANE 
NEWARK NEW YORK 
Phone John 4560 

















FRED. S. JAMES 


United States Managers 


of Paris, France 


-URBAINE FIRE 
of Paris, France 











INSURANCE CO. 


GEO. W. BLOSSOM 


GENERAL FIRE ASSURANCE CO. 


NEW 


EAGLE, STAR & BRITISH DOMINIONS INS. CO. Ltd. 
of London, England 


FRED S. JAMES & CO. 


123 WILLIAM STREET 


CARROLL L. 


P. A. COSGROVE. 


YORK 


UNDERWRITING SERVICE 
THROUGHOUT THE 
UNITED STATES 


WM. A. BLODGETT 


Agency Superintendents 


De WITT, 
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STATE LAWS LAX 





Apparently Little Effort Made to 
Prevent Reckless Drivers 
Getting Licenses 


Few states have seriously taken up 
the subject of curbing reckless driving 
of automobiles and reducing the num- 
ber of street accidents. Massachu- 
setts is foremost in this work. During 
1618, the highway commission of that 
state suspended or revoked 2166 driv- 
ing licenses and in addition took away 
the registration certificates of 177 
motor vehicles. New Jersey makes a 


poor showing as compared with this. 
In that state 655 names were placed 
on the black list in four years. The 


Massachusetts black list contains 3400 
names of persons to whom licenses c1in- 
not be issued. 

Connecticut comes 
chusetts, 1420 licenses 
suspended or revoked in 
1918." 

New York, with its enormous num- 
ber of motor vehicles, does not require 
that all private operators shall have 
licenses, and therefore it cannot re- 
voke or suspend them. The regulation 
of licensed drivers is not very vigor- 
ous in that state, for in 1918 only 
twenty-two licenses were taken away, 
ten being for intoxication. The year 
before thirty-four were taken away. 

Last year, in New York City alone 
there were over 8,000 accidents in 
which motor vehicles were concerned, 
and 548 persons were killed, while 
8,367 were injured. 


next to Massa- 
having been 
that state in 


Standard Live Stock Figures 

The Standard Live Stock, of Indian 
apolis, shows in its statement for 1918 
admitted assets $414,179 against $393,- 
069 the previous year. The surplus, 
including $250,000 cash capital, has in- 
creased from $331,302 to $343,856. 
Secretary Frank I. Grubbs says that 
the 1918 business was highly satisfac 
tory and that the premium income 
increased about $20,000. Considerable 
ot this is attributed to the increasing 
interest in pure bred cattle which are 
now selling at high figures. 





Camden’s Statement 

The seventy-eight annual statement of 
the Camden Fire Insurance Association 
of Camden, New Jersey, shows its total 
admitted assets to be $5,345,701. The 
capital stock of the company was in 
creased to $1,000,000 during last year, 
and the net surplus beyond all liabili 
ties is $980,390, giving a surplus as to 





premium, $802,224; total income, $832,- 
422; losses paid, $368,909; total dis- 
bursements, $618,282; agents’ balances 
and uncollected premiums, $466,543. 
The Company explained that the condi- 
tion of these balances was largely ow- 
ing to lack of clerical help. Practi- 
cally all of this item has been cleared 
up since June 30. The surplus reported 
by the Company on that date was $364,- 
567, so that a difference of $281,147 ex- 
isted between the Company’s and de- 
partment’s figures. 


For Reinsurance Business 
Gold, Cook & Co., of London, have 
organized the Treaty Service Corpora- 
tion to handle their reinsurance bus!- 
ness in the United States. The off- 
cers will be W. W. Henshaw, pPrest- 
dent; James Gold, vice-president; A. 
M. Thorburn, vice-president; A. D. 

Dowrie, secretary and treasurer. 





Central National Statement 

The January 1, 1919, statement of the 
Centra] National Fire, of Des Moines, 
shows that Company to have made very 
sutisfactory progress during 1918. The 
surplus to policyholders is now $827,- 
228.99. The increase in assets during 
the year was $109,174.83 and in rein- 
surance reserve $113,869.83. The capi- 
tal of the Central National is $506,000. 


Building Eagle, Star & British 
Dominions Ins. Co., Ltd. 

(Continued from page 15) 
separate departments 
under separate managers for each of 
the following forms of insurance: 
Marine, Fire, Foreign Fire, Employers’ 
Liability, Motorear Insurance, Bur- 
glary, Live Stock, Engineering & 
Boiler Insurance, Life, and Total Ab- 
stainers’ Life, and during the last few 
years have had the pleasing result 
that each individual department has 
left a profit. 

Will Keep Abreast of Times 

It is the intention of the Company 
in the future, as in the past, to en- 
deavor to keep abreast with the times 
and to continually give the public what 
they require. With that end in view 
the Company has just opened a special 
branch for the insurance in connection 
with air risks of all descriptions and 
also a special branch to cater for all 
requirements of women. 

The Company’s staff in this country 
alone at the present moment numbers 
over 1,000 and 360 of their men have 
been at the front. 

United States Department 


pany has now 


policyhalders * $1,900,280. rhe a In 1916 the British Dominions which 
earned ebelonngge A eat ing nae anon oe has since become the Eagle, Star and 
=n oe ae ently ge bass ae the British Dominions, established a Unit- 
$2,645,590 this year to provide for the pe Sietas Geonetinesh, encotutine 
larger business effected. Fred S. James & Co. of New York, 
=s pie United States Managers, which com- 
Report On Pacific Fire pany is composed of Fred §S. James, 
The New York department has re- George W. Blossom and W. A. Blod- 
ported on an examination of the Pacific gett. ; 
Fire as of June 30, 1918. Gross assets The Company writes fire, tornado 
ou that date were $1,981.561; not ad- and riot and civil commotion insur- 
mitted, $298,230, of which $217,104 is ance in the United States. 
book value of securities; admitted as- The premium income in the United 
sets, $1,683,33 liabilities, $1,199.910; States in 1917 was $544,055, in 1918 it 
capital, $400,000; surplus, $83,421; net was $1,198,600. 
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New Jerse 


Capital: 
One Million Dollars 


C. P. STEWART, President 





F000 


nsurance Co. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 


GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 


WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H.H. INGALLS, Mgr. 
PACIFIC COAST DEPT.: Mills Bldg., San Francisco, Cal., W.W. ALVERSON, Mgr. 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





6¢ [HE HOME OF NEW YORK” believes that the demands 

of the times require the maintenance of an impregnable 
stability, not only because of the uncertainties and contingen- 
cies which may accompany the transition of industrial, com- 
mercial and financial affairs from a war basis to a peace basis, 
but also that it may be in position to participate in any exten- 
sion of American undertakings beyond our borders and take 
its place in any expansion of American enterprises which 
coming times may bring forth. : 





FIRE AND ALLIED BRANCHES OF INSURANCE 
STRENGTH REPUTATION SERVICE 














Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











———L SS 


Great American 


Ausurance Company 


New Dork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$96,971,238.06 


STATEMENT, JANUARY IST 1918, 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


 12,927,269.9 1 


NET SURPLUS 


8,527,719.31 
23,454,989.22 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3istT, 1917 
HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENTION OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, Califoruia 





Western Department 
WALTER H. SAGE, Gen’l Mgr. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill, 


Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’l Agts. 
15 William Street, New York City 
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President Delmege 
On East vs. West 


SHOWS DIFFERENCE IN RISKS 


In Circular to Agents He Says Inherent 
Hazard is Exposed in West— 
Hidden Here 


President George J. Delmege, of the 
Central National Fire, of Des Moines, 
has issued a circular to the agents of 
the Company in which he comments 
as follows on the difference in under- 
writing conditions in the East and the 
West: 

There is as much difference in the 
manner and methods of handling insur- 
ance in the East and the West, in, for 
instance, Des Moines and New York 
City, as there is between the city ball- 
room costume and the country girl's 
working costume. With the one every- 
thing is exposed and with the other 
everything is concealed. 

Here in the West our individual 
risks have not grown to such gigantic 
proportions that we can not from even 
a cursory review form a fairly accurate 
judgment of the hazard they represent 
from a fire insurance viewpoint. In the 
Eastern city it is different. No living 
man knows what the possibility of loss 
is in some of the large cities of the 
East. The agent may think he knows; 
the underwriting manager may think 
he knows, but I think I know that he 
does not know. 

It is true that certain classes are 
more exempt from fires than other 
classes by reason of the inherent hazard 
o: the risk and by reason of changing 
and fluctuating values and if individual 
fires were al] that were to be combated, 
the interests of the company could, in 
a measure, be safeguarded by keeping 
off such classes, but in the day of con- 
flagration, risks of all classes go up in 
fire and smoke together. 

Many Eastern underwriters will tell 
you that the day of the conflagration 
has passed. I don’t believe it. I believe 
that the conflagration hazard has been 
measurably decreased in some of the 
Eastern cities, but notwithstanding this, 
I believe that other conflagrations will 
come in the future and the company 
that is prepared for them will be able 
to withstand them just as companies in 
the past have done. 

The safety to the company in the 
Eastern or in the Western field lies in 
the distribution of risks, i. e., distribu- 
tion of liability over large areas so that 
the loss to the company will not be 
great as the result of an individual fire. 

I have never, as most of you know, 
been strongly inclined toward the East- 
ern field, but as conditions now are 
both in the Eastern and Western fields, 
I believe the company is doing the 
right thing in entering those fields 

Competition 

In this day, in order to be able to 
meet competition on an even basis, the 
agent of a fire insurance company must 
be prepared to care for the wants of 
his patrons fully. ; 

The company is short sighted in its 
business policy, if it does not equip its 
agents to fully meet and supply the 
need of his patrons. Fire insurance is 
Oly one branch of the service he 
should be equipped to render. Rents, 
profits, burglary, casualty, are all feat- 
ures of the service the agent should 
be prepared to render. Addition of 
these various lines is a growth that 
comes with time and they will be added 
to {he service of the Central National 
Fire Insurance Company agency equip- 
ment whenever conditions and the de- 
mand of agents seem to justify. 

Personal Liability and Fire Damage 

The great and absolute wiping out 
of large property values throughout the 
World resulting from the war calls on 
the part of every good citizen for the 
utmost conservation of all] property so 
that the world may be fully equipped 











subsidiary companies. 


fire insurance companies. 











ne 


Fire & Marine Insurance Co. 


Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 

I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 

An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. ‘The 
SPRINGFIELD stands today pre-eminent among American 


SPRINGFIELD MASSACHUSETTS 

















and rehabilitated again in the shortest 
time possible. 

There is among every group of peo 
ple, the thrifty and indigent; the care- 
ful and the careless; the thoughtful 
aud the thoughtless. Carelessness and 
negligence or fruitful sources of waste 
from fires that are avoidable. Anything 
that can with propriety be done to 
change carelessness into carefulness, 
thoughtlessness into thoughtfulness in 
the matter of exercising due care in 
the use of means to prevent fires should 
be done. The most effective means to 
bring the highest state of efliciency to 
bear to this end is to create by law a 
personal liability of the owner of prop 
erty who by his own neglect causes a 
fire in his own property, and therefrom 
causes damage to his neighbor’s prop- 
erty. Such a law would put every 
property owner on guard and impel 
the use of every possible precaution to 
guard against fires. 


The principle of personal liability is 
now well established and recognized ip 
law. It is recognized and applied as 
against railroads. If property damage 
results from negligence of the road, the 
road is held to be liable and must pay. 
The Michigan Supreme Court upholds 
this principle and recognizes its appli 
cation to fire insurance. If this prin- 
ciple of loss were generally recognized 


and enforced throughout the country 
the loss from fires would be greatly 
lessened. This persona] responsibility 


of the property owner is recognized and 


enforced in most foreign countries re 
sulting in the lessening of fire losses 
to less than one-fifth of what they are 
in the United States. 


Essential Requisites in the Develop- 
ment of Large City Business 


Many companies attempt to write 
surplus line business and invariably 
lose money. There is, however, a dif 





GLOBE & RUTGERS 


Fire Insurance Company 


111 WILLIAM STREET, NEW YORK 





U. S. Liberty Bonds. 
Government, City, 
Railroad and other 
Bonds and Stocks. 


JANUARY 1, 1919 


ASSETS 
Real Estate ........ $78,975.00 
Bond and Mortgages 258,400.00 


3,752,000.00 


20,202,264.00 


Cash in Banks and 

ME “os ccc eaeuaws 2,497,039.66 
Premiums in Course 

of Collection ..... 3,296,255.89 
Interest Accrued ...... 217,287.32 
Due on Account Re- 

Insurance Loss Ac- 

GE sirateensecas 87,247.68 


$30,389,461.55 


SURPLUS TO POLICY HOLDERS, $9,524,000.31 


| LIABILITIES 


Capital ...... $700,000.00 
Surplus ....... 8,824,000.31 
Re-insurance Re- 

serve 11,501,123.24 


Losses in Course 

of Adjustment 3,910,338.00 
Commissions 

and other 


items 5,454,000.00 


$30,389,461.55 





LYMAN CANDEE, Vice-Pres’t 
J. H. MULVEHILL, Secretary 
W. L. LINDSAY, Secretary 

M. J. VOLKMANN, Local Sec’y 








EK. C. JAMESON, President 


W. H. PAULISON, Vice-Pres’t 


A. H. WITTHOHN, Ass’t Sec’y 
J. D. LESTER, Ass’t Secretary 
G. C. OWENS, Ass’t Sec’y 














ference between surplus lines and 
strictly lines, There are many 
first class risks with good commercial 
report4 and clear fire records with 
physical conditions above the average. 
Many of these risks are unable to se- 
cure the necessary amount of insurance 
in admitted companies to meet their 
needs. Congestion of values in large 
cities, especially in the mercantile dis- 
tricts, creates a demand for insurance 
om sub-standard risks. Unless, there- 
fore, the company’s representative in 
the large city is a thorough underwriter 
and has the interest of his company 
at heart, it is the easiest thing possible 
for the outside company, comparatively 
unfamiliar with the large city field, to 
pecome overloaded with this class of 
risks, which overloading would of 
course greatly endanger the company. 

The only safe course for the com- 
pany in congested districts is to limit 
acceptances and make a strong effort 
for business in more open territory. 
The desirability of surplus or excess 
lines depends upon the location of the 
risk, occupancy, construction, and fire 
protection. These features of the risk 
should all be determined before the 
risk is accepted and the company must 
rely upon the agent to secure this in- 
formation before binding it on a risk. 

Therefore, the selection of a large 
city representative is the all important 
thing in entering a company for a 
large city business. The Central Na- 
tional has moved with caution in select- 
ing its large city agents. The represen- 
tatives it has chosen in these 
are high class men, 


excess 


centers 


ASSETS REACH $9,216,200 


Automobile Insurance Co. of Hartford 
Had Increase in Premium Income 
of $2,645,975 


The sixth annual statement of the 
Automobile Insurance Company of 
Hi:.rtford as of January 1, 1919, shows 
that company to have total admitted 
assets of $9,216,200. In addition there 
to, it has non-admitted $44,- 
552. Its capital stock is $2,000,000. 
Its net surplus, $1,833,866; its surplus 
to policyholders, $3,833,866 

During 1918, the Automobile Insur- 
ance Company had an increase in pre- 
mium income of $2,645,975, and an 
increase in assets of $1,949,661. 

With its affiliated company, the 
Aetna Casualty & Surety, they write 
an automobile combination policy cov- 


assets of 


ering liability, fire, theft, transporta- 
tion, collision, property damage and 
loss of use; also flywheel, sprinkler 


leakage, water damage and marine in- 
urance. 


Franklin and Fire Insurance 

The celebration of Benjamin Frank- 
lin’s birthday brought forth the follow- 
ing from his autobiography: 

“About this time I wrote a paper on 
the different accidents and careless- 
ness by which houses were set on fire, 
with cautions against them, and means 
proposed of avoiding them. This was 
spoken of as a useful piece, and gave 
rise to a project, which soon followed 
it, of forming a company for the more 
ready extinguishing of fires, and mutu- 
al assistance in removing and secur- 
ing goods when in danger. Associates 


in this scheme were presently found 
amounting to thirty. Our articles of 
agreement obliged every member to 


keep always in good order, and fit for 
use, a certain number of leathern 
buckets, with strong bags and baskets, 
which were to be brought to every 
fire; and we agreed about once a 
month to spend a social evening to- 
gether, in discoursing and communi- 
cating such ideas as occurred to us 
upon the subject of fires as might be 
useful to our conduct on such occa- 
sions,’ 
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C. L. Post Will 
Represent National 


SPECIAL IN NEW YORK FIELD 


P. G. Burleigh to Work With R. C. 
Alton in New Jersey 
Territory 
To succeed speciai agent R. C. Alton 
(recently transferred to New Jersey) in 
the Suburban New York field, the Na- 


tional Fire of Hartford has appointed 
L. C. Post, who lately has been serving 
in the United States Army, although 


he was formerly a special agent of the 
National in New Jersey. Mr. Post is a 
young man of experience and ability 
wno will efficiently represent the inter- 
ests of the National and its affiliated 
companies in the New York suburban 
field. He will make his headquarters 
in the National's special agency offices, 


Rooms 8$13-815.0n the eighth floor of 
123 William Street. 
To assist R. C. Alton, special agent 


of the National Fire for New Jersey, the 
National has appointed P. G. Burleigh 
of the sprinklered risk department at 
its home office. Prior to joining the 
National Mr. Burleigh was identified 
with the Underwriters’ Bureau of New 
England and has had extensive experi- 
ence in special hazard work. He is a 
rraduate of Syracuse University, took 
a post graduate engineering course at 
Massachusetts Institute of Technology, 
and in addition spent some time abroad 
in the engineering field. His headquar- 
ters will be with Mr. Alton at 15 Clin- 
ton Street, Newark. 


SHORT TERM U. & O. 
Brokers Device Method of Beating 
Annual Rate Under Uniform Policy 
Provision Rule. 

While no spec ial drive is being made 
by companies for use and occupancy 
irsurance at this time, there has been 
a rather clever method devised for beat- 
ing the rate on fireproof and sprinkler- 
ed business where the probabilities of a 
loss will not extend over a period of six 
months by several New York brokers. 
Policies are issued for a period of six 
months on a short rate basis for one- 
half the amount which would be carried 
under an annual policy, making a limit 
of 150°days instead of 300 days, viz: 

$100,000 at 50 cents per annum for 
300 days, the rate would be $500; $50,- 
000 at 35 cents, or 70 per cent. of the 
annual rate for a period of 150 days. 
would be $175. Renewal providing for 
the doubling of this: premium would 
bring the amurmnt up to $350, which on 
its face effects a saving of $150 in the 
annual cost. It is pointed out that this 
method is applied only to superior 
risks. 


British Dominions Statement. 

The financial statement of the United 
States Branch of the Eagle, Star & 
Fritish Dominions Insurance Company, 
Ltd., of London, as published on the 
front page of this paper, shows assets 
of $1,506, 526; surplus. $618,775; reserve 
for unearned premiums, $723,743; Te- 
serve for unpaid losses and other lia- 
Lilities, $164,008. This Company en- 
tered the United States in 1916, ap- 
pointing Fred S. James & Co. United 
States managers. Its loss ratio for 
1918 was 40.7. This is normal consider- 
ing the increased premium income of 
the Company here. Its expense ratio 
was 35.9. An interesting story of the 
origin and development of the Eagle, 
Star & British Dominions Insurance 
Company, Ltd., is found in another col- 
umn of this paper. 








To Operate Union Here 
Marsh & McLennan have decided to 
operate the Union of Canton through 


their own office in New York City for 
locai business. 


SOCIETY ANNOUNCES SPEAKERS 





Series of Twenty Lectures Wili Cover 
First Year Course of Insurance 
Institute of America 
The series of twenty lectures which 
will be started under the direction of 
the Insurance Society of New York on 
March 4, will cover the first year course 
of the Insurance Institute of America. 
The series embraces a wide scope of 
subjects which will be dealt with by 

men who are expert in each line. 

The program of the Society, which 
was announced this week, includes the 
following speakers and subjects: 

March 4—-The History of Fire Insur- 
ance, by KE. R. Hardy, New York Fire 
Insurance HExchange. 

March 7—The Principles of 
surance, by Mr. Hardy. 

Maren 11 Building 


Fire In- 


Coustruction 


(frame) by Y. C. B. Snell, New York 
lire Insurance Exchange. 
March 14—Building Construction 


(ordinary) by Mr. Snell. 

March 15—Building Construction 
(mill) by Mr. Snell. 

March 21—Buiiding Construction 
(fireproof) by Mr. Snell. 

March 25—Standard Fire Insurance 


Policy, by A. O. North British 


& Mercantile. 


Marrin, 


March 28 Standard Fire Insurance 
Policy, by Mr. Marrin. 

April 1—Standard Fire insurance 
Policy, by Mr. Marrin. 

April 4—Common Fire Hazards, by 
George B. Jamison, Underwriters’ Bur- 


eau of the Middle and Southern States. 
April 8--Common Fire Hazards, by 
Mr. Jamison. 


April 11—Common Fire Hazards, by 
Mr. Jamison. 

April 15-—-Fire Prevention and Pro- 
tection, by James D. Waite, Wallace 
Reid. 

April 18—Fire Prevention and Pro- 
tection, by Mr. Waite. 

April 22—-Fire Prevention and Pro- 
tection, by Mr. Waite. 

April 25—Wood Workers (specia! 


hazards), by Clinton M. 


Perrin & Son. 


Cary, W. L. 


April 29—Wood Workers  (specia! 
hazards), by Mr. Cary. 

May 2-—Clothing Industry (elective 
special hazards), by W. R. Crane, North 
River. 

May 6—Correspondenjce, by Robert 
lL. Watson, Frank & Du Bois. 

May 9—Correspondence, by Mr. Wat- 


son. 


Branch Leaves Mutuals. 

Frederick N. Branch recently severed 
his connection as vice-president and 
secretary of the Mercantile Mutual Fire 
Insurance Company and the Narragan- 
sett Mutual Fire Insurance Company of 
Providence, R. I. Mr. Branch is’ in 
ciose. touch with insurance interests in 
New York City and will undoubtedly 
become associated with one of the large 
and reputable insurance’ brokerage 
firms there in the very near future, His 
thirty odd years of connection with the 
two above mentioned associated factory 
Mutual companies has given him a wide 
acquaintance throughout the country, 
and his thorough knowledge of insur- 
ance and underwriting experience will 
be of great yalue to the firm with whom 
he finally locates. 








| National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1912, to New York Insurance Department 


LIABILITIES 
CER ORR, OTD QR ic vctcsccancccea serie ces ccnndesovesceceqsece $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

SONTO, TOG BUMMGRE cocccccccccsccccccccscccccsccssocccscsece 11,073,438.19 
Unsettled Losses and other Claims.........-......cecsceeeeeses 2,168,701.64 
Net Surplus over Capital and Liabilities -..............+eseee 3,980,020.79 
Total Assets January 1, 1918........ we ee ee + $19,222,160.62 


B. Seymour, Treasurer 
B. Roulet, General Agent 


H. A. Smith, President F. D. Layton, Secretary F. 
G. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 
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Authorized Capital $500,000 


Brirnit National Hire 
Susurance Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 

















1792 Insurance Company of 1918 


NORTH AMERICA 


DED 
oun : "290 








PHILADELPHIA 

126th ANNUAL STATEMENT DECEMBER 31, 1917 

PE RENN wcndncvecindswciwonssésecaqeesenccecanes $ 4,000,000.00 

Reserve for Premiums oe «» 10,630,740.40 

Reserve for Losses .. 4,419,000. 

. bach itht Reserve for Taxes ... 950,000.06 

; Reserve for Sundries 160,000.00 

The Oldest American GEE  bsdbne vkasneeucweenssscensssunerensepebanseuns 8,317,502.26 

Stock Insurance Company 

TI: seddviedehebbnanbuler weds wendetnechenaewne $28,477,242.66 


Surplus to Policyholders, $12,317,502.25 Losses Paid Since Organization, $192,518,273.33 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 














ARCHIBALD.A. McKINLEY, Presidem H. C. JONES, Secretary and Treasurer 
D. J. DAVIDSON, Vice-President I. W. ROCKEY, Managing Underwriter 


Cy. Merchants National Fire 


ih, 
Insurance Co., Chicago, Illinois 


ww a& 
Home Office: 
No. 29 So. La Salle St. 


CAPITAL 
$250,000.00 





AN ALL-AMERICAN PROGRESSIVE FIRE 
INSURANCE COMPANY OF THE MIDDLE West 





























LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main Tel. 








NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
614 Mulberry 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 













7h, 





F. H. BOWEse, Pres. 


| § LE ROY, OHTO. | 


“>. 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 

















Pennsylvania, New Jersey and New York 
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Commission Rule 
for New York City 


AUTOMOBILE PLAN OUTLINED 





All Agents Receiving More Than 
Twenty Per Cent. Must Obtain 


Approval 





The Eastern 
Conference 
commission 


Underwrit- 
adopted a new 
rule for the New York 
Metropolitan District, in explentition 
of which Assistant Secretary Carroll 
E. Robb says: 

Acting in accordance with Section 3 of 
the National Automobile Underwriters’ 
Conference Commission Rules, adopted 
November 15, 1918, the executive com- 
mittee of the Eastern Conference has 
appointed a New York Metropolitan 
District Committee to be charged with 
the duties and powers enumerated in the 
provisions of the Nationa. rules. These 
include the recommendation of a Com- 
mission and Agency Rule to be applic- 
able in the Metropolitan District, to- 
gether with the enforcement of all Con- 
ference rules applying within the Met- 
ropolitan District. The Committee is 
as follows: W. P. Young, Chairman, W. 
H. Koop, Joseph Russell, C. P. Wyatt. 

Metropolitan District Rule 
A commission and agency rule for the 
New York Metropolitan District has 
been prepared by the New York Com- 
mittee, and after being duly submitted 
for approval to the Interim Executive 
Committee of the National Conference, 
as provided for under .the Nationa: 
Rules, has been by them duly approved 
and is thereby made effective and be- 
comes a part of the Commission and 
Agency Rules of the Eastern Automo- 
bile Underwriters’ Conference, and so 
far as this territory is concerned a part 
of the Commission Rules of the Na- 
tional Conference. 
Agency Representations 
This rule provides, under Section 5, 


Automobile 


ers’ has 


for the submission of all agency ap- 
pointments receiving compensation in 


excess of 20 per cent. within the Met- 
ropolitan District for approval as well 
as a list of company offices as defined 
under the new rule. Blank forms for 
the reporting are provided. While a re- 
port of New York City general agencies 
was not asked for under the Eastern 
Conference agency report blank previ- 


ously sent out, nevertheless certain 
companies did include New York City 
general agencies in those reports. 


Where this is the case, it will not be 
hecessary to make a new report of these 
agencies upon the Metropolitan District 
blank. It will, however, be necesssary 
to make a note on the New York Metro- 
politan District blank stating that report 
of this agency has already been sent 
in. In other words, these New York Met- 
ropolitan District blanks must account 
for all representations in the Metropol- 
itan District receiving more than 20 per 
cent., but it will not be necessary to re- 
beat particulars which have already 
been given upon another blank. 
The list of representations asked for 
is entirely distinct from the list of 
Serial policy numbers and agents asked 
for by the Stamping Office. The Stamp- 
Ing Office list called for the serial writ- 
ng numbers of all policy writing offices 
of whatever grade or compensation, and 
“id not call for any particulars whatso- 
ever as to the rank or grade of the 
agent. . 
Stamping Office 

The new Conference rule provides for 
the maintenance of a Stamping Office 
for the entire Metropolitan District. 
While the Eastern Conference has here- 
lofore maintained a Stamping Office, 
this will be considerably enlarged under 
the new rules, and will be under the 
mediate supervision of the New York 
Metropolitan District Committee. From 
the date of the effect of the new rules 


all member companies are required to 
report all their business in the Met- 
ropolitan District through the Stamp- 
ing Office, as set forth in Section 6 of 
the new rule. 

The New York Metropolitan District 
Commission and Agency Rule, enclosed 
herewith is declared effective upon all 
business, written on and after March 1, 
1919, regardless of when attaching, and 
in any event upon all business attaching 


on and after Aprii 1, 1919, regardless 
of when written. 
LINING UP FOR ATLANTA 





Applications Coming in for Accommo- 
dations in the Special Car to 
Go From New York 

Applications are coming in to Secre- 
tary Miller for seats in the special car 
which witl take a delegation of Eastern 
insurance men to the mid-winter meet- 
ing of the National Association of In- 
surance Agents in Atlanta, February 20 
—21. It will be a jolly party, which 
will include Fred J. Cox, chairman, 
exacutive committee; James L. Case, 
president, Connecticut association; T. 
C. Moffatt, president, New Jersey as- 
sociation; Glenn H. Johnson, of Syra 
cuse, member of executive committee; 


John L. Tiernon, Jr., president, New 
York association; E. V. Hawley, Buf- 
falo; secretary Miller, of the National 


Association; William E. Underwood, 
co-editor of the Builetin; W. B. Holland 
and Karl W. Rieke, national organizers. 

William F. Dunbar, manager of the 
Southeastern Underwriters Association 
and former insurance commissioner of 
Tennessee, will be one of the speakers 
at the banquet Thursday, February 20, 
at the Capitol City Club. Fire preven- 
tion subjects will have a prominent 
place on the program. 


LIVELY MEETING IN NEWARK. 
New Jersey Association of Underwrit- 
ers Had Good Program For Its 
Annual Gathering. 

The annual meeting of the New Jer- 
sey Association of Underwriters was 
held February 13 in Newark. P. Tecum- 
seh Sherman, one of the leading attor 
neys and authorities on compensation 
insurance, delivered an address in the 
efternoon, and the principal speaker of 
the evening was James Ll. Case, presi- 
dent of the Connecticut Agents’ Asso- 
ciation. 

N. S. Bartow spoke on the Excess In 
surance Association, insurance on sea 
and airplanes, the work of the arson 
committee of the national board, and 
automobile theft loses. Frank H. Smith 
insurance commissioner, spoke on _ in- 
surance from his standpoint, and Wil- 
liam Underwood, editor of the “Ameri 


can Agency Bulletin,” talked on Na- 
tional Association. A large represen- 
tation of New Jersey agents was 
present. 

STAND FIRM ON WHISKEY 
Committee Enlarged—Fair Price on 


Green River Loss Believed to Be 
$1.25 a Gallon 

Last Tuesday the loss committee on 
the Green River whiskey claims met and 
resolved to increase the committee 
from five to seven members. It was 
algo resolved that it is the sense of the 
committee that $1.25 a gallon is a fair 
and equitable price for the whiskey 
destroyed; that no settlements either 
of individuals or the Green River 
Distillery be made unless with the 
approval of the majority of the com- 
mittee, that al] other figures that have 


been suggested as a basis for settle- 
ment be rejected. 
Westchester’s Statement. 
The annual statement of the West- 


chester Fire shows that Company to 
have added one more successful year 
to its eighty-one of operation. The 
total assets of the Westchester as of 
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Hancashire 


Fire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 








New York 








FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 





New York 








95 William St. 
New York 


WALTER F. 


ERRICKSO 


AGENT 


38-40 Clinton St. 
| Newark, N. J. 








68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagarw Detroit Und. 


BINDERS EFFECTED ON NEW JERSEY RISKS 
Irvin T. Bernhard 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins, Co, 
Yorkshire Fire Ins. Co. 








CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








of Watertorow. 11%. 


F. F. BUELL, Troy, N. Y., Special 





F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 


65th Annual Statement 


I<. cenesatuubsaetabetosmendall $5,574,008.60 
aa nee 2,923,025.51 
CIES  chvedwesencededdustsnncsbenes 000.00 
Conflagration Surplus ............. 250,000.00 
Surplus to Policyholders.......... 2,650,983.09 


Agent... .see NEW YORK STATE 








January 1 were $8,647,457, with a net 
surplus of $1,423,883. 

President Schaefer's 
the increase of the Company’s capital 
to $1,000,000, which was made during 
the year, and shows the loss ratio un 
der its underwriting operations to have 
been but 51 per cent. 


report includes 


Records to be Moved 

Records of all New York companies 
to be liquidated by the Alien Enemy 
Property Custodian will be moved into 
the offices of Manager D. D. Thomas 
at 123 William street. All claims 
against such companies must be filed 
there, although the New York Trust 
Company has been named as liquidator. 
A number of claims have been present- 
ed at the trust company’s offices only 
to have them referred to Mr. Thomas’s 


office. The companies whose records 
will be moved to 123 William street, 
are the Aachen & Munich, Alliance, 


Bulgarian, Frankfort 
Hamburg-Bremen, 


First 
Frankona, 


Cologne, 
General, 


Mannheim, 
the Swiss 


International Reinsurance, 
Mercury, Minerva and 
National. 

Sounds Agents on Commissions. 

Two of the Hartford fire 
this week circularized their agents re- 
garding their attitude toward the rul- 
ing of the New York State attorney- 
general on the payment of commissions 
to brokers on their own insurance. One 
of the letters attributed the present 
status of the law in this regard to the 
influence of the state association of fire 
agents and the New York Brokers’ As 
sociation. 


companies 


Henry Clay Did Well 


Manager Claude F. Snyder of the 
Henry Clay Fire, Lexington, Ky., re- 
ports a most successful year. 1918 was 


one of the best years the Company has 
ever had, the loss ratio being around 
42 per cent. while the expense ratio was 
34.6 per cent. 
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MARINE DEPARTMENT 














emmereme rere recereey 


Why British Shipping Succeeds 





Conditions from Which American Underwriters Are Seeking to 
Formulate Proposed Legislation Which Will Establish 
Marine Insurance Here on a Similar Basis 


Every registrar of British ships shall 
keep a book to be called the register 
book, and entries in that book shall be 
made in accordance with the following 
provisions. 

(1)—-The property in a ship shall be 
divided into sixty-four shares. 

(2)—Subject to the provisions of this 
Act with to joint owners or 
owners by transmission, not more than 
sixty-four individuals should be entitled 
to be registered at the same time as 
owners Of any ship; but this rule shall 
not affect the beneficial title of any 
number of persons or of any company 
represented by or claiming under or 
through any registered owner or joint 
owner. 4 

(3)—A person shall not be entitled 
to be registered as owner of a fraction- 
al part of a share in a ship; but any 
number of persons not exceeding five 
may be registered as joint owners of a 
ship or of any share or shares therein. 

(4)--Joint owners shall be considered 
as constituting one person only as re- 
gurds the persons entitled to be reg- 
istered, and shall not be entitled to 
dispose in severalty of any interest 1n 
a ship, or in any share therein in 
respect of which they are registered. 

(5)—-A corporation may be registered 
a: owner by its corporate name. 

Application for Registry 

An application for registry of a ship 
shall be made in the case of individuals 
by the person requiring persons so reg- 
istered as owner, or by some one or 
more of the persons s0 requiring if 
more than one, or by his or their 
agent, and in the case of corporations 
by their agent, and the authority of the 
agent shall be testified by writing, if 
appointed by individuals, under the 
hands of the appointers, and, if ap- 
pointed by a corporation, under the 
common seal of that corporation. 


Declaration of Ownership on Registry 

A person shall not be entitled to be 
registered as owner of a ship or of a 
share therein until he, or in the case 
of a corporation, the person authorized 
by this Act to make declarations on 
behalf of the corporation, has made and 
signed a declaration of ownership, re- 
ferring to the ship as described in the 


respect 


certificate of the surveyor, and contain- 
ing the following particulars. 

(1)—A statement of his qualifications 
to own a British ship, or in the case 
of a corporation, of such circumstances 
of the constitution and business tnereof 
aus prove it to be qualified to own a 
British ship. 

(2)—-A statement of the time when 
and the place where the ship was built, 
or, if the ship is foreign built, and the 
time and place of building unknown, 
a statement that she is foreign built, 
and that the declarant does not know 
tne time or place of her building; and, 
in addition thereto, in the case of a 
foreign ship, a statement of her foreign 
name or in the case of a ship con- 
demned a statement of the time, place 
and court at and by which she was 
condemned. 

A statement of the 
master. 

A statement of the number of shares 
in the ship of which he or the corpora- 
tion, as the case may be, is entitled to 
be registered as owner. 

A declaration that, to the best of his 
knowledge and belief, no unqualified 
person or body or person is entitled 
as owner to any legal or. beneficial 
interest in the ship or any share 
therein. 

Evidence on First Registry 

On the first registry of a ship the 
following evidence shall be produced in 
addition to the declaration of owner- 
ship. 

(a)—in the case of a British built 
skip a builder’s certificate, that is to 
say, a certificate signed by the builder of 
the ship, and containing a true account 
of the proper denomination and of the 
tonnage of the ship, as estimated by 
him, and of the time when and the 
place where she was built, and of. the 
name of the person, (if anv) on whose 
account the ship was built, and if there 
has been any sale, the bill of sale under 
which the ship, or a share therein, has 
become vested in the applidant for 
registry. 

(b)—in the case of a foreign-built 
ship, the same evidence as in the case 
of a British-built ship, unless the de- 
clarant who makes the declaration of 
ownership declares’ that the time and 
place of her building are unknown to 
him, or that the builder’s certificate 

(Continued on page 23) 


name of the 














DMs ComBé&Co. 
INCORPORATED 
56 Beaver Street 


MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 
Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE | 


Losses made payable in all parts of the World 








CABLE ADDRESS: MACOMB, NW. Y. 
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TELEPHONE BROAD 631 | 













AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 
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WADE ROBINSON & CO., inc. 


MANAGERS 


Merchant Marine House New York City 
South William and Beaver Streets 

















ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: Montalais, Paris 














AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 








Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO., Inc. 


MARINE MANAGERS 
48-54 BEAVER STREET, NEW YORK 
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London Marine Underwriters Again 
Cutting Rates on American Hulls 


Since our last remarks on American 
Hull rates we have seen no comment 
in the English marine insurance paper 
“Fairplay,” lamenting on the fact. that 
it is impossible for London underwrit- 
ers to raise marine insurance rates on 
American hulls. 


It might be of interest for underwrit- 
ers to know of the disposition of the 
Luckenbach fleet, which heretofore has 
been placed principally in the American 
markets, and prior to the war possibly 
in the Hamburg market, when the said 
fleet consisted of a number of old ves- 
sels which were not considered desir- 
eble by London underwriters, and 
which turned out rather disastrously to 
American underwriters who wrote them 
for the past five years. Recently this 
fleet has been improved by the addition 
of at least four new hulJs, and some of 
the older boats during the recent war 
were lost through war perils, for which 
the United States Government and, or, 
marine underwriters paid, which makes 
the fleet a trifle more attractive to for- 
eign underwriters than it was before. 


American underwriters, based on 
their experience on this fleet, were com- 
pelled to name a higher rate than that 
at which they were writing the fleet 
heretofore, and it is reported that Lon- 
don underwriters, on the six better 
boats, wrote the same at a lower rate 
than American underwriters were ask- 
ing, in addition to which the valuation 
was decreased about 30 per cent over 
that at which the American underwrit- 


Why British Shipping 

Succeeds—Efforts to 

Stabilize Marine 
Insurance Here 

(Continued from page 22) 
cannot be procured, in which 
there shall be required only the bill of 
sale under which the ship, or a share 
therein, became vested in the applicant 
for registry. 


case 


(c)—in the case of a ship condemned 
by a competent court, an official copy 
of the condemnation. 

The builder shall grant the certifi- 
cate required by this section, and such 
person as the of Cus- 
toms recognize as carrying on the busi- 
tess of the builder of a ship, shall be 
included, for the purpose of this section, 
in the expression “builder of the ship.” 

If the person granting a_ builder’s 
certificate under this section wilfully 
makes a false statement in that -certi- 
ficate he shall for each offense be liable 


fo a fine not exceeding one hundred 
pounds. 


Commissioners 


Port of Registry 
The port at which a British ship is 
registered for the time being ‘shall be 
ee ee 


ers were willing to write the fleet. In 
fact, on some of the older boats, the 
valuations were also decreased 30 per 
cent. 

As we have always stated in these 
columns, no hope can be looked for for 
any co-operation from the London mar- 
ket. If necessary, they will write 
American hulls at a loss and raise the 
rate on Spanish, French or any other 
netionality’s hulls in order to make up 
the loss which they receive on Ameri- 
can business, with a view to eliminat- 
ing the large and growing marine mar- 
ket in this country. 

Nevertheless, no one can blame the 
owner if he can obtain a lower rate in 
other quarters of the globe, but Mr. 
Luckenbach should not forget that when 
his fleet consisted of less desirable ves- 
sels he was very thankful to American 
underwriters when they wrote the 
same, and he was also very thankful 
that, in charter, 
American underwriters took cargoes by 


order to get a 


his vessels; and he needs the American 
underwriters to quote reasonable rates 
for cargoes by his vessels, for if there 
are three vessels offered in the mar- 
ket for charter at the rate of 
freight and the underwriters 
quote a rate of three-eighths per cent. 
for cargoes by the other two vessels 
and a rate of one-half per cent. on the 
Luckenbach vessel, Mr. Luckenbach 
will not get his charter; so he cannot 
afford to ignore the American under- 
writers entirely. 


same 
should 


OBSERVER. 


deemed her port of registry and the 
port to which she belongs. 

On completion of the registry of a 
ship, the registrar shall grant a certifi- 
cate of registry comprising the particu- 
lars respecting her entered in the 
register book, with the name of her 
master. 

Endorsement of Changes of Ownership 
on Certificate 

Whenever a change occurs in the reg- 
istered ownership of a ship, the change 
of ownership shal] be endorsed on her 
certificate of registry either by the reg- 
istrar of the ship’s port of registry, 
or by the registrar of any port at which 
the ship arrives who has been advised 
ce! the change by the registrar of the 
ship’s port of registry. 

The master shall, for the purpose of 
sech endorsement by the registrar of 
the ship’s port of registry, deliver the 
certificate of registry to the registrar, 
forthwith after the change occirs 
when the ship is at her port of registry, 
and if it occurs during her absence from 
that port and the endorsement under 
this section is not made before her re 
turn then upon her first return to that 
port. 

The registrar of any port, not being 
the ship’s port of registry, who is re- 
quired to make an endorsement under 
this section may for that purpose re- 
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quire the master of the ship to deliver 
to him the ship’s certificate of registry, 
so that the ship be not thereby detained 
and the master shall deliver the same 
accordingly. 

If the master fails to deliver to the 
registrar the certificate of registry as 
required by this section, he shall for 
each offense, be liable to a fine not 
exceeding one hundred pounds 
Delivery of Certificate of Ship Lost 

or Ceasing to be British-Owned 

In the event of a registered ship 
being either actually or constructively 
lost, taken by the enemy, burnt, or 
broken up, or ceasing by reason of 
transfer to persons not qualified to be 
owners of British ships, or otherwise, 
to be a British ship, every owner of the 
ship or any share in the ship shall, 
immediately on obtaining knowledge of 
the event, if no notice thereof has 
already been given to the registrar, 
give notice thereof to the registrar at 
her port of registry and that registrar 
shall make an entry thereof in the res 


ister book (and the registry of the 
ship in that book shall be considered 


as closed except so far as relates to 


any unsatisfied mortgages or existing 
certificates of mortgage entered there- 
in.) 

In any such case, except where the 


ship’s certificate of registry lost or 
destroyed, the master of the ship shall, 
if the event occurs in port immediately, 
but if it occurs elsewhere then within 
ten days after hig arrival ln port, 
deliver the certificate to the registrar, 
or, if there is none, to the British con 
sular officer there, and the registrar, 
if? he is not himself the registrar of 
her port of registry, or the British con 
sular officer, shall forthwith forward 
the certificate delivered to him to the 
registrar of her port of registry. 

If any such owner or master fails, 
without reasonable cause, to comply 
with thi ection, he shall for each 
offense be liable to a fine not exceeding 
one hundred pounds. 

(To be continued) 
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Two Companies 
Advance Rates 
POLICIES AFFECTED 
Ocean Accident and Connecticut Gen- 
eral Make Changes in Premiums 
and (Policy Forms 


HEALTH 


The Ocean Accident & Guarantee has 
modified its health underwriting process 
and also advanced its health insurance 
rates on some forms. The Company 
will issue a sickness insurance policy 
without the house confinement clause 
and policies covering partial disabil- 
ity will be written at an advance of 
$1 for each $5 of weekly indemnity. 
These changes are effecti¥e as of 
April 1. 

The Ocean will also write a life in- 
demnity health cover paying indemnity 
during the period of disability without 
necessarily limiting it to the customary 
fifty-two weeks. For this policy the 
Company will charge $2 extra for each 
$5 weekly indemnity. 

Heretofore the Company’s insurable 
limit under accident policies has been 
$25,000 on single risks. This amount 
has been advanced to $30,000. 

Connecticut General Rates. 


The Connecticut General Life has 
also advanced its health insurance 
rates. The Company's disability policy 
premium has been increased $1 for 
each $5 weekly indemnity and the 
General Health policy premium has 
gone up from $7.50 to $8.50 for each 


$5 a week. 

The life indemnity rider is now sold 
at an advance in premium of 50 cents on 
“aves 18 to 50, and an extra $1.50 on ages 
hi to 65. These advances are for each 
$5 weekly indemnity. 

The premium for the quadruple acci- 
dent policy has been reduced from $35 
to $30 on select and preferred risks, 
and on extra preferred risks it has 
been reduced from $42 to $36. 

The Company is issuing a new form 
providing $10,000 principal sum, quad- 
rupling to $40,000 with weekly indem- 
nity of $50. This sells to select and 
preferred risks at $40 and to extra pre 
ferred risks at $48. 


TWO NEW BRANCH OFFICES. 
Walter J. Hollister Manager at Toledo 
and James E. Carey at New Orleans 
For Travelers. 


Two new branch offices have been 
established by The Travelers Insurance 
Company in its compensation and lia- 
bility department and for the Travel- 
ers’ Indemnity Company. One is in 
Voledo, Ohio, where the sudden death 
of Rolla M. Baker, general agent, left 
a vacancy to be filled. The other is in 
New Orleans, La. 

Walter J. Hollister was put in charge 
as branch manager at Toledo, Monday 
of this week. He comes from Cleve- 
lind, where he was assistant manager 
for the Travelers Indemnity Company; 
and before that he was assistant man- 
ager in Detroit. 

The new branch at New Orleans wiil 
be opened in the near future. James E. 
Carey, formerly assistant manager at 
Grand Rapids, Mich., will be manager. 
F. W. Sinclair will continue as mana- 
ger in the life and accident departments 
under his agency arrangements, but in 
placing Mr. Carey at this office the 
Company has changed from a general 
agency to a branch managership so far 
as liability business is concerned. 

Mayer Now a Broker 

Burglary Manager Mayer of the Na- 


tional Surety has left that company 
and is now doing a brokerage busi- 
ness. His office is at 123 William 


Street, with H. Rosenthal. 


CASUALTY AND SURETY NEWS 





Daniel N. Gage Vice 
President of Aetna 


C. H. REMINGTON GOES HIGHER 





Casualty & Surety Company and 
Automobile of Hartford Advance 
Several of Their Men 


Daniel N. Gage has been elected vite- 
president and secretary of the Aetna 
Casualty & Surety Company, Hartford. 
He has been holding the office of ‘sec- 
retary. He is a graduate of Dartmouth 
and began in the surety business in the 
Aetna Indemnity office in Boston about 
1904. He became assistant manager of 
the surety department and later mana- 
ger. For two years he was vice-presi- 
dent and general manager. He then 
went to the National Surety as assist- 
ant secretary in the contract depart- 
ment. In 1911 he started the Aetna 
Casualty & Surety in the surety busi- 
ness, was made assistant secretary and 
then secretary. 

William lL. Mooney, who has been 
agency supervisor, has been elected 
agency secretary. He has been with the 
Company about fifteen years. 

W. J. O'Donnell was elected assistant 
secretary of the automobile department, 
in which he has been’ for about twelve 
years. 

These changes follow the resignation 
cf J. Scofield Rowe as vice-president. 
Automobile Company Changes. 

Charles H. Remington has been elect- 
ed vice-president and treasurer of the 
Automobile Insurance Company of Hart- 
ford. He has been treasurer. Mr. Rem- 
ington was also elected a director to 
succeed Mr. Rowe, who resigned as 
vice-president and a member of the 
hoard. Mr. Remington used to be cash- 
ier in the accident department and 
worked his way through to the office of 
treasurer, 

Mr. Mooney was also agency super- 
visor of the Automobile Company and 
he has now been made its agency secre- 
tary. 


Experience Varies Greatly 

Experience of the casualty compa- 
nies with influenza losses has varied 
greatly. One New York company with 
a premium income of about $120.000 
had losses of $70.000. Another com- 
pany with some $450,000 income suffer- 
ed only $50,000 in losses. Still another 
with $125,000 income had $12.000 in 
claims and still another wilh $75,000 
income suffered to the extent of 
$35,000. 


Stamping Begins February 15 
The new stamping office of the Na- 
tional Automobile Underwriters’ Con- 
ference will be put in operation 
February 15. An experienced head has 
been engaged. 


Selling New Shares 
The New Amsterdam Casualty is 
selling 10,000 new shares of stock at 
$35 a share, producing $350,000 of 
which $250,000 will be added to sur- 
plus. 
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Opportunities For 
New York Office Men 


CASUALTY & SURETY CLUB PLAN 





Educational Courses Being Worked 
Out By Committee Appointed 
By Charles H. Holland 





As president of the Casualty & Surety 
Club of New York, Charles H. Holland, 
president of The Royal Indemnity, has 
tuken a decidedly advanced step in de- 
velopment of the club. He has a broad 
conception of its possible usefulness to 
tue rank and file of men and women 
in casualty and surety 


now serving 
offices. , 
Mr. Holland being an Englishman 


with long experience in his business 
abroad has seen the advantages of the 
educational work which is prominent 
in insurance circles in England and 
hopes to develop a keen interest in the 


study of casualty insurance in New 
York. 

Inducing Permanency. 
The plan now under way contem- 


plates formation of insurance classes in 
all the casualty branches. In England, 
when one enters any branch of insur- 
ance, it is generally with the thought 
of making that one’s life work. The 
clerks study every detail and join edu- 
cational insurance societies and actu- 
arial organizations for the better fur- 
therance of this idea. If a man leaves 
an insurance office to go to another the 
question immediately arises. Why is he 
making this change? There must be 
something wrong with him. In this 
country it is quite different. A man 
may be pursuing exactly the wrong 
course by staying too long in one place. 
That is one difference between the two 
countries as respects insurance office 
forces. 

Company managers abroad expect to 
keep the same men with them for 
years. It is regarded as somewhat un- 
usual for a man to leave. This is illus- 
trated by the experience of an efficiency 
expert who was telling an English man- 
ager how by adopting certain methods 
he could do away with the services of 
six or eight clerks. After listening at- 
tentively the manager said, “Well, that 
is very nice, in a way, but under those 


Something New 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 
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circumstances what becomes of the 
‘clarks’ ”? 
Tendency to Drift. 

One unfortunate condition that may 
somewhat lessen the hoped for effec- 
tiveness of the educational plans of the 
club lies in the American feeling of 
unrest among office forces generally, 
Every man is holding down a job and 
keeping his eyes open for a better one 
either in the same line of business or 
cut of it. It makes no difference to 
him; he is after the money and he 
wants it right away. 

Plans For Advancement. 

Briefly the plan proposed by the Cas- 
valty & Surety Club is something like 
this: Committees will be named to 
prepare a course of written or oral lec- 
tures to be given in various company 
offices. Each line of casualty insur. 
ance to have its own set of lectures. 
This first course will necessarily be 
eiementary. While it is only prelimi- 
nary, it is likely to be the most import- 
ant of any that may follow it. It is im- 
portant to get the right grounding and 
it is difficult to find ‘those who can 
bring themselves down to the level of 
a beginner and make the proposition 
understandable to him. It is possible 
that the working forces of several of- 


.fices may be combined to hear the lee- 


tures, provided the office and _ under- 
writing methods of those companies are 
along the same lines. If this were not 
done, confusion might result. After the 
preliminary courses have been running 
for a while, it will be possible to pick 
fiom among the students a number who 
show particular adaptability and inter- 
est. It is thotght that these acvanced 
pupils may be placed upon the member- 
ship roll of the Insurance Society or the 
Insurance Institute and for them an- 
other course of lectures can be pre: 
pared in what might pne called the 
grammar grade, carrying them a step 
farther in their studies. 
Companies Would Benefit. 

It is assumed that under this sys 
tem of development a state of effici- 
ency will result by which office forces 
can be reduced and the smaller nusiper 
cf persons engaged can be better com- 
pensated for their work. The compa- 
nies would gain materially by having 
their work better and more _ speedilv 
done; with fewer clerks and assistants 
to look after and provide accommoda- 
tions for. In fact, in presenting the 
pian to employes the point will be made 
that greater efficiency will be compen: 
sated by better pay. 

By the Casualty & Surety Club tak- 
ing up this educational work it will be 
playing into the hands of the Insurance 
Society and the Insurance Institute, 
strengthening both instead of starting 
a separate aducational organization of 
the club itself. 

The details of the plan are in the 
hands of a committee. 

Harry S. Kaufman Genera! Agent. 

Harry S. Kaufman, of New Orleans, 
has been appointed plate glass general 
agent by Manager Henry D. Clark, of 
the Great Eastern Casualty. 


lat 





fh 














ng 
of 





February 14, 1919 


THE EASTERN UNDERWRITER 





25 





Wisconsin Against 


Would Shift Occupational Disease Costs 
to Compensation Law—Constitu- 
tional Amendment Needed 


Health Insurance 


Compulsory health insurance legisla- 
tion is not favored by the special legis- 
lative committee appointed by the last 


mates that the cost to the state of 
Wisconsin would amount to about $20,- 
600,000, “or more than the cost of oper- 
ating the present state government.” 


FAVORS PREVENTION MEASURES Compulsory insurance would cover 
- about 400,000 Wisconsin wage earners. 


Climatic Conditions. 


“Hence it would seem wise to hold 
that the expenditure of $1,000,000 for 
rreventive measures would serve the 
cause of public health in the state more 
effectively than the expenditure of 
twenty times that sum in a health in- 
surance system,” says the majority re- 


session of the Wisconsin legislature to port. 
investigate that subject. 


pensation insurance, 
bered, is compulsory, and under that 
law industry would have to stand all 
the expense, while under the tal keg 
compulsory health insurance s¢hegee 
the employer, the employe and dhe 


while the committee is against 
compulsory health insurance, it favors 
covering occupational 


gsiate would share she cost. 


tion of labor, gamployers, physicians, 
Christian Scientists, insurance compa- 


riee and fraternal societies. 
before the committee apportioned the 
follows: 40 per cent. to the 
employer, 40 per cent. to the employe 
and 20 per cent to the state. 


cost 


The majority of the committee will 
fle a report this week against the plan. 
it recommends preventive health meas- 
wes, which ft declares will accomplish 
more by am expenditure of $1,000,000 
than $20,000@80 would wnder a strictly 
health insunanee law. 
the committee, with 
Senator Ohl, join in the majority report 
against the health insurance system. 

The majonity ypeport gives the posi- 


iuei be remem- 


Ail members of 
the exception of 


The bills 


It esti- 


This report also contends that the 
climatic conditions of Wisconsin are 
favorable to good health and that the 
work of the state and local health 
diseases under boards along lines of prevention of 
the workmen’s comper daw. ‘om- ‘Sickness is still in its infancy. Health 

activities, it declares can be created 

with less expense and will be more 

effective than an expensive compulsory 

health insurance law. The majority re- 

@mert also holds that a compulsory health 
@meurance law could not be adopted in 
@Wiseonsin until there is a _ constitu- 
dtiepal amendment, according to the at- 


derney general’s opinion. 
Report in Detail. 


Following are the recommendations 


<cfa majority of the committee: 


“-—We urge the legislature the necessity 
for more liberal appropriations for the sup 
port of the State Board of Health and the 
encouragement of correspondingly liberal ap 
propriations on the part of the Local Boards 
of Health, including the appointment of a 
paid County Health Officer in every county 


of the state. We also deem it advisable to 
direct special atteniion to the State Health 


Laboratories with the hope that they may he 
made in the course of time centers of pre 
ventive medicine and become useful in the 
possible future development of — so-called 
Group Medicine. 

“2:—We urgently recommend the universal 
introduction of physical and medical examin- 


ations into all the public schools and other 


state educational institutions of Wisconsin. 
“3:—As a means of securing more adequate 


care, especially during prolonged illness, we 


are of the opinion that the legislature GLASS RATE MODIFICATIONS. 

should give encouragement to the establish- + inal 

ment of District Nursing Centers of various one 

types best adapted to local requirements. Several Cities Affected By Latest 

“4:—The reduction of infant mortality should Change in Schedule For Flat and 

» made a part of the public health program . : 

and _we recommend that a Bureau of Child Box Car Sizes. 

Welfare be established in connection with : 

the present State Health Organization, With the beginning of the year new 
Support of Hospitals ; , 

“se, PP P plate glass rates were made in thirty 


‘The legislature also should give liberal 


encouragement 


toria, 
condit 
tion t 
that ¢ 
one ( 
for ge 


“6—While 


closed 


ing of our wage 


opinio 


of ill 


ing is 
no arguments 


as most 


ion, subject 
the 
‘very county 


hroughout 


to 


the 


State. 


development of f 
cial community support of hospitals and sana 
urgently 
course, to wide vy 


should 


1) thoroughly 
‘neral purposes, 


our 


very serious 


health to 
so cle arly 


earners, 
n nevertheless 
should provide for th« 
sive housing plan adapted to 
our growing industria! population, The relation The 

unsanitary at 


called for by 


We however, 


have not less 
equipped modern hospital 


investigations has not 


deficiencies in the 


we are of 


that the legis! 
adoption of a comprehen 


the future ne 


methods of 


inan states to reflect the difference 


n cost 
local Of replacement between box car and 
os flat car sizes. These rates were pub 
than lished in The Eastern Underwriter of 
December 20. Since then those rates 
dis- have been modified in several cities 
“7 where it was found that reductions 
ature could be made owing to there being 
eds stocks of glass on hand or near by. 

following alterations affecting 


hous 


esiablished that it requires box and flat car sizes have been an 


to re-emphasize the urgenc 


‘y of 


this recommendation by an appeal to the nounced by Rater William F. Moore: 
facts, which are understood by all who have Californi; GQ: Boo . alels 
given the matter serious consideration alifornia—San Francisco, Oakland, 
Covering Occupational Disease Alameda, Berkeley and Los Angeles are 

“7:—We are of the opinion that occupational now Manual flat. The remainder of 
diseases should be included in the Work . . 

men’s Compensation Act and recommend that the state is Manual flat for box car and 
proper legislation to this end be enacted. Manual plus 50 for flat car sizes 
“8:—Finally, we would recommend that the es “ree “Be . 
State Insurance Department concern itself Indiana—Indianapolis is now Manual 
more actively with the supervision and con- plus 331-3 for both box and flat car 
trol of voluntary insurance undertakings hav- 4 : : 

ing for their object the pecuniary relief or Lake County is same as before, as is 
medical attendance, or both, of wage-earners 1. ’ ai - . 

during more or less prolonged periods of ill also the remainder of the state. 

~ It seems to - that a seeneunmiess plan Kentucky—Louisville, Newport and 

of organization ane procedure might be Sn orien ay ae ’ ‘ , f . 
worked out Guder the direction of ta tates Covington are now Manual plus 50 for 


ance Commissioner 
the 
labor 


wage-¢ 


employers of 


adoptic 


arners of 


yn.” 


and 


st 


for 


ate 


recommended 


as well as t 


indiv idual or colle 


Changes in U. S. F. & G. 


to 


the box and flat; remainder of the staie 
» the same as before. 

tive 2 : . 
; Louisiana—-New Orleans is now Man 
ual plus 33 1-3 for box and flat, with no 
change in remainder of the state. 


Minnesota--Minneapolis and St. Paul 


William Hartley, executive casualty Mow will get a rate of Manual plus 50 
special agent of the United States for box and flat. 
Fidelity & Guaranty, has been appoint Washington—Seattle, Tacoma and 


ed manager of the liability and work- Spokane are now Manual flat for box 
men’s compensation departments. Bount and flat car sizes; remainder of state 
manager of the liabi]- unchanged. 


Mason, assistant 


ity and compensation department, has Wisconsin— Milwaukee is now Man 
been appointed associate manager. 


ual plus 33 1-3 on box and flat. 








The Metropolitan Casua 


$250,000 in New York State Bonds Deposited with the Insurance Department of New York State | 
Plate Glass, Burglary, Accident.and Health Insurance 





Insurance Company of New York 
CHARTERED 1874 


ASSETS 

Ee eer te -.+..$ 50,000.00 
Ss Cr ES oven viet a wba ee Cad ekcunseeepers 255,000.00 
I EN i i iicncksicie crus aewsesnuwes ea eime 393,865.00 
nT er ere . 44,836.49 
Premiums in Course of Collection (not overdue).......... 218,495.88 
UO ea ey ere cnacioheinta avats 6,901.96 
Ge PIGS bead ca dkecusksachesebewns stpasendesoe 2,050.34 

etait $971,149.67 


Assets Not Admitted; Special Deposit in State of Virginia. 8,890.84 


Total Gross Assets.... 


eee er eT reer. oc ccc cee ee $082,208.89 


FINANCIAL STATEMENT 


As Reported to State Insurance Department 


January 1, 1919 


LIABILITIES 
Reinsurance Reserve as Required by Law................ $503,080.10 
Commissions on Uncollected Premiums.................. 69,642.54 
Reserve for Unadjusted Losses..................00e00: 48,932.50 
Reserve for Unreported Losses..............0.000c00ee8 17,687.02 








CRs Cree eee csccccccsves 


SURPLUS TO POLICYHOLDERS....... 
AMOUNT OF ALL LOSSES PAID TO DATE... 6,006,355.05 


Reserve for Taxes Accrued...................0c0c0eees 14,871.12 
Bee Te CR yy oo iad vod vd ecchasswosenvsenentesax 5,204.19 
er at ss cu acatends peace’ baakedncdewene 200,000.00 
PE EE, 00 icckdengdbestwhwedeenede teehee saree 102,841.36 
$962,258.83 | 
Se re ee ee $ 200,000.00 
coocee) 6 Oe 41.06 





EUGENE H. WINSLOW, President 
RUSSELL R. CORNELL, Vice-President 





S. WILLIAM BURTON, Secretary 
ALONZO G. BROOKS, Ass’t Sec’y 





HOME OFFICE: 47 Cedar Street, 








NEW YORK CITY 
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Travelers Men Welcomed 

When the Travelers Club held its 
last meeting, the occasion was made 
one of weicome to the returning mem- 
bers of the New York branch office 
force who have been serving in the army 
and navy. It was one of the most en 
joyable a‘fairs the club has held. The 
Travelers had an unusually large num- 
ber of men in the service. Prominent 
among them is Major George V. Catuna 
who served in the 59th heavy artillery, 
which is a Brooklyn organization. Major 
Catuna entered the government service 
us a private and before the armistice 
was signed had reached the rank of 
major. Shortly before hostilities ceased 
he was made a major in the railway 
artillery, a very important branch of 
the service. About the time the armis 
tice was signed he was on his way to 
the United States to get more troops 
and train them for overseas. lie was 
slated for still higher honors which 
would have come to him within a short 
time had the war continued. 

Lieutenant John H. Ailan went over 
seas in the early days of the.war and 
served with the Fifth Marines. He was 
sent back some time ago to act as divi 
sional instructor at Camp Dodge, Iowa. 
While he was there the armistice was 
signed, 

Lieutenant M. R. Link, of the Newark 
office, has returned to that office as as- 
sistant manager. Before going into 
service he was manager in Albany. He 
wus in the aviation service. 

Other members of the Travelers or- 
ganization in New York who have re 
turned to their work after being in the 
government service are Corporal E. W. 
Reiland of the icashier’s office. He was 
in the army. William Snyder who 
served in the navy is now back in the 
accounting department where his many 
friends among the brokers will find 
him. 

T. J. Sparks, of the army, is back in 
the payroll and auditing department. 
Walter J. Higgins, Ensign Ralph W. 
Dawson and Quarter-master General A. 
Traynor are all back at the counter. 


a me # 


F. & C. Men Give Dinner 

The Assistant’s Association of the 
Nidelity & Casualty held its ninth an 
nual dinner at Cavanagh’s, West twen 
ty-third street, New York, February 11. 
About 150 members were present. <A 
special program was arranged by Wil- 
liam Logan of the Logan KEntertain- 
ment agency which was of the highest 
type. The principal feature of the 
evening was the solo work of one of 
the Fidelity employees, Daniel Scott. 
Prior to the dinner the annual meeting 
of the Association was held and the 
following officers elected for the year: 
W. A. Reid, president; Joseph Lynch, 
vice-president; H. A. Anderson, trea- 
surer; Robert F. Moore, Jr., finoncial 
secretary and A. J. Dietrich, recording 
secretary. 

* * & 


Takes Jersey Field 

Daniel F. Randolph has been ap- 
pointed special representative of the 
Fidelity & Casualty in the northern 
section of New Jersey and southeast- 
ern New York, taking the place of C. 
W. Spater who was recently appointed 
manager of the Company’s new branch 
office at 26 Court Street, Brooklyn. Mr. 
Randolph has been connected with the 
Home Office doing special agency 








work for the past eleven years. . He 
has plenty of experience and a_ per- 


onality which is bound to win him 
many «additional friends in his new 
field. He will make is headquarters 
at the head office in’ New York. 

a x *” 


Chicago Situation Clearing. 

The Chicago plate glass agency and 
commission questions which have been 
under discussion since last fall are 
nearing a solution. William F. Moore, 
the rate maker, says that an agreement 
will probably be reached within a short 
time. 

* « * 
New Jersey Losses Figured. 

The New Jersey Insurance Depart- 
ment has prepared a tabulation showing 
the percentages of compensation un- 
derwriting ioss or gain to premiums. 
In 1914 the gain was 15.3 per cent.; 
1915, 1.7 per cent. loss; 1916, 8.9 per 
cent. gain. The loss for the three 
years is 1.3 per cent. 

a” + + 


Clark on Western Trip 

Henry D. Clark, manager of the plate 
glass department of the Great Eastern 
Casualty, is now on his annual western 
trip which will keep him from New 
York about two months. 

A oi a 
Macy Office Opened. 

The Macy Agency, Ine., of which G. 
G. Macy is_ president, has opened 
trooklyn offices at 200 Montague street. 

ak x ak 
Eighteen Years’ Record 

The Maryland Casualty has a client 
in New York, a large business house, 
which has given the company all its 
casualty insurance for eighteen years. 

” 6-6 


New Opening for Insurance 

\ new idea in burglary insurance is 
to sell a policy on a bank for a de- 
positor The Gaedke-Miller Agency, 
Milwaukee and representing the Mary- 
land Casualty, has developed this plan 
and has a bank burglary application, 
including hold-up, in the amount of one 
inillion dollars to show that the plan 
will work. In this case the Simmons 
Company, Kenosha, Wisconsin, took 
one million dollars of bank burglary 
insurance to cover liberty bonds be- 
longing to the assured and their em- 
ployees, and deposited in the vault of 
«a Kenosha bank. 

co * * 
Company to Move 

Next June the Massachusetts Bond- 
ing & Insurance will move from its 
present quarters on the fourth floor 
of 84 Wililam Street to the comer of 
Liberty and William where jit has taken 
the third and fourth floors of the build- 
ing now occupied by the Marine In- 
surance Club. The space it will have 
there is about a third more than what 


the company now occupies. Manager 
Conroy and his staff have built up 
tue premium income of the New York 
office to more than $1,250,000 premium. 
It is now about eleven years since 
that office was opened and Mr. Conroy 
has had charge during practically that 
entire time. 
a * * 
Must Use New Forms. 

In New Jersey it is mandatory for all 
companies to employ the Universal 
Standard Workmen’s Compensation 
policy with respect to contracts written 
or renewed on or after February 1, 1919. 
fll non-standard continuous _ policies 
must be taken up as of anniversary 
date and replaced by policies of the ap- 
proved form. This applies not only to 
continuous policies, but to policies, if 
any, which have been issued for a 
stated period longer than one year. 

oa a a 
Misses the White Flannels. 

K. H. L. Leibold, special agent for 
tie Aetna Companies, has just returned 
from Virginia, where he spent six 
weeks on the compensation situation 
there. He expresses surprise that New 
Yorkers are not wearing white flan- 
nels, as they are in Virginia. 

a * a 
Will Visit Baltimore. 

William IF’. Moore, the plate glass rat- 
ing expert, will visit Baltimore, Phila- 
delphia and Washington to take up 
some rating matters there about which 
there are some differences of opinion. 

*é * ae 
Service Covering Wide Field. 

The Insurance Service Bureau has 
been organized in Chicago to do about 
everything for insurance companies and 
insurance men except pay losses. The 
bureau’s offiees are at 208 South La- 
Salle Street. 

* * © 
Claim Men to Meet. 

The next meeting of the Accident and 
Health Claim Association of New York 
will be held February 14 at the office 
of President Reid, of the Globe Indem- 
nity, 45 William street, at 6 P. M. Dr. 
Judson C. Fisher, chief medical ex- 
aminer of the Globe Indemnity, will 
talk on “Infections of the Head,” as 
they affect accident and _ sickness 
claims. 

ok * a 
Automobile Mutual Examined. 


The Merchants Mutual Automobile 
Liability, Buffalo, has been examined 
ly the New York Department as of 
September 30, 1918. The admitted as- 
sets were $91,012; premium reserve, 
$7,002; reserve for personal liability, 
$13,253; reserve for unpaid property 
damage and collision claims, $1,274; all 
other liabilities, $1,639; total $90,167; 
surplus, $845. Net premiums written 
were $104,209; total losses and claim 


expense, $3,883; total disbursements, 
$11,555. Ledger assets, September 30, 
$92,654. 

* * * 


Peerless Casualty’s Year 
The Peerless Casualty & Surety of 
Keene, N. H. makes this summary of 
1918 results: Admitted assets, $159,- 
375; reserve for unearned premiums, 
$9,256; reserve for unpaid claims (in- 
cluding estimated cost of adjustment), 
$15,020; reserve for liability. (voluntary 
reserve), $2,000; cash capital paid up, 
$100,000; net surplus (not including 
capital), $28,918; net premiums written, 

$190,643; net losses paid $91,406. 

















CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 
FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMA GE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
1107 Peoples Bank Bldg., Pittsburgh, Pa. 
W. F. Murphy & Co., Res. Mgrs., Union Trust Bldg., Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C. 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
F. 0. ROBERTS, Vice-Pres. and Gen. Mgr. 


Geo. S. Dippold, Res. Mar., 


HOME OFFICE: CHICAGO, ILLIONIS 

















Brokers—Attention! 


An established casualty company with 
New York headquarters is about to de- 
velop its New York field and seeks connec- 
tions with reliable agents and brokers jn 
the metropolitan district, for automobile, 
burglary, plate glass, surety and fidelity 
lines, For special service and_ rep- 
resentation, 

Address: BROKERING FACILITIES 

THE EASTERN UNDERWRITER, 
105 William Street. 











Partners Wanted 


Two (2) young men, about 30 
years old, one Fire man and one 
Liability and Casualty man, to be 
managers of each . department 
where each can specialize on par- 


ticular line. Full particulars. 
Splendid opportunity for right 
men. 


Address “CASUALTY” 
c/o The Eastern Underwriter 
105 William Street, New York 














YOUNG BUT STRONG 


Aetna Casualty & Surety Now Has 
Assets of $12,482,151; Surplus 
$5,240,707 


The twelfth annual statement of the 
Aetna Casualty & Surety Company of 
Hartford, which company is affiliated 
with the Aetna Life and the Automo- 
bile Insurance Company of Hartford, 
shows that company to have made sub- 
stantial progress during 1918. Its ad- 
mitted assets amount to $12,482,151. 
In addition thereto it has non-admitted 
in assets of $1,787,102. 

The capital stock of the Aetna 
Casualty & Surety is $2,000,000; net 
surplus $3,240,707; surplus to policy- 
holders, $5,240,707. During 1918, the 
company had an increase in premium 
income of $1,385,397 and an increase 
in assets of $1,787,102. 

With its affiliated company, the Auto- 
mobile Insurance, it writes an automo- 
b‘le combination policy covering liabili- 
ty, fire, theft, transportation, collision, 
property damage and loss of use; 
liability and property damage for teams 
and for elevators; plate glass, burglary, 
flywheel, sprinker leakage, water dam- 
age, postal and baggage and combina- 
tion residence insurance. In addition 
thereto, it writes fidelity and surety 
bonds. 


C. B. Fuller in Charge 

C. B. Fuller has taken charge of the 
accident and health department for the 
Massachusetts Bonding & Insurance at 
its New York office 84 William Street. 
Mr. Fuller has been with the company 
for 41% years in its accident and he salth 
department and is entirely familiar 
with that line. He was at one time 
manager of the health and accident 


department of the Philadelphia Life, . 


was reinsured by the Massachusetts 
Bonding. Previous to entering this 
business Mr. Fuller had a good train- 
ing in banking in Louisville, Kentucky 
being his home state. He believes Mm 
service as a means of building up his 
office and he feels that he will be able 
to furnish this very important quality 
to the full extent desired. 





On Massachusetts Trip 
Louis L. Loeb, special representative 
for the Great Eastern Casualty, is on 
an agency trip through Massachuse tts 
and expects to be away six weeks. 


January was Good Month 
Agency Director C. Clark Howard, 
of The Great Eastern Casualty, says 
that his company has just experie onced 
one of the best months in its history 
as respects new commercial he uth and 
accident business. 
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The lapse says. the 


What Lapsed Peerless Casualty, on 


Policies new business ought 
Cost never to exceed 10 per 


cent. It is quite nat ral 
for a policy to lapse occasionally so also 
does death follow life. But why not con- 
serve the health of our business by 
isolating so far as possible this dread 
of disease “lapse” that is continually 
gnawing into the health of your agency. 
It can be likened to the white plague 
(tuberculosis). 
lapse ratio evidences that a 
poor quality of business is being writ- 


cessive 


ten which of course means a high or 
excessive claim ratio. 

Think of it! We will assume the 
company issued 10,000 policies this 
year—2500 (25 percent.) of these 
policies never pay a single premium 
when it becomes due. Did you ever 


stop to realize all the records the home 


office is required te handle? On this 
business alone, the postage in itself 
would be equivalent to four or five 


hundred dollars. We have given free 
insurance which would represent 208 
years on one policyholder, which on a 
basis of the average cost per policy 
would amount to $3,724. Mind you, we 
have only figured in the expense of 
postage and the premium on the policy 
thus far. We still have, cost of policy, 
time and expense of completing the 
records, and other overhead expenses. 
This calls your attention to the prob- 
lem We are up against, viz: the lapse 
ratio on new business. 


The same old story is true with us 
as a company as with an individual: 
it is not what is earned but what is 


saved that counts. It is not the amount 
of policies written that is so very ma- 
terial, but rather what we _ preserve. 
What’s the remedy for you to employ 


to help reduce the lapse ratio? Sup 
posing you try for renewals’ each 
month as well as for new business, 


figure oul, analyze, determine the cause 


of loss of business in your agency and 
then try and stop the loss of hard 
earned policies. Take an interest in 


the policyholder, let him know you are 
interested in him, keep in touch with 
him and awaken in him an interest in 


your agency, in ‘your company. Re- 

member, a man who attends church 

regularly is generally a good con- 

tributor. 

a” - ” 

The Maryland Casual- 

Key Note ty’s president has giv- 

for en to his field forces 

1919 this energizing thought 


for 1919. 

Stone, speaking for the work of 
new year, says: 

We must especially emphasize 
year the following features 

Ist—The production of increased 
volume of premiums in ‘all lines, in 
order to make up the loss of volume 
mM some lines by reason of the stopping 
of war work. 

2nd-- Energetic, intelligent, methodi- 
cal, continuous cultivation, in each and 
every agency district, by each and 
every agent and solicitor, of each and 
every one of those classes of business 
Which will share in, the revival of 
activity that comes with the return of 
peace. These classes of business are: 

Fidelity and surety bonding, auto- 
mobile, boiler, fly wheel, sprinkler leak- 


age, water damage, plate glass, burg- 
lary. 


President 
the 


this 


3rd—Thorough training at the Home 
Office, and attractive employment in 
the field, of a constant supply of high 
grade young men as casualty and bond- 
Ing specialists. 

Out of the travail of war emerges 
much of awakened and Purified pur- 
pose. While some fantastic and vision- 
ary froth is visible, it will, as always, 
evaporate in the atmosphere of earnest 





An agency with an ex- 


CASUALTY AND SURETY POINTERS 








seeking for the best results of this 
awful catastrophe. The world insists 


upon getting out of the newly revealed 
devotion of the spirit of man to the 
welfare of man, the utmost product of 
lasting and ever-improving betterment 
in the whole. wide range of the lives 
of men. The glory of each individual 
man will be the right to say—‘I have 


done my best to hold and increase in 
my day and to pass on to those of the 
coming day the best fruits of both 
war and peace.” 
x *” + 
Where Business Is 

William W. Schank, manager of the 

monthly payment department of the 


Great Eastern Casualty, is sending out 
this attractive circular: 
FIND HIM! 

He’s there waiting for YOU! 

In an office—at a work bench—on the 
seat of a delivery wagon—‘Somewhere 
in Yourtown.” , 

He knows he should have a policy 
he knows that some day he will NEED 


it—-that some day he will regret it if 
he fails to insure NOW. He knows 
that his wife will approve — that it will 
save him money to spend money for 


insurance. 

He knows these things, but for some 
reason he says NO—he has said NO to 
everyone who has tried to close him 

till now. 

Perhaps he has always been 
luckily never had an accident 
consequence. Perhaps he is one of 
those who hate to part with a dollar. 
Perhaps it is only stubbornness—op 
position to the idea. 

jut WHATEVER it is he 
should be insured—he_ is 
FOR YOU. 


wel! 
of any 


knows he 
WAITING 


FIND HIM! You can sell him—YOU 
are the one who CAN sell him—he’s 
waiting for YOU. 

FIND HIM! 


And when you have closed him FIND 


another—and another. 

Oh, there are hundreds of them just 
waiting for the right word from the 
right man-—from YOU. 


And every one of them will THANK 
YOU —They’ll be GLAD you came, and 
their families will be glad that YOU 
were the means of preventing the loss 
of hard-earned dollars, 

So FIND and CLOSE as many as you 
can of these men who are WAITING for 
YOU—Reinstate as many lapses as you 
can—close this year with the knowledge 
of work well done—work that is help- 
ful, beneficial and NECESSARY. 

* a a 
High Class Inspection Work 

During 1918 the accident-prevention 
engineers of the Maryland Casualty 
made 151,000 inspections and discover- 
ed 720,000 defects that would contri- 
bute to or directly cause disaster. 





“$2,500 FOR $1” 





To-day See, Write or Phone 


J.N.S. Brewster & Company, Inc. 
42 CEDAR STREET, NEW YORK 


(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 
dent policy sold at an annual premium 
of $1 to persons who buy a Continental 
Automobile Liability policy—It’s a big 
business getter and is sold only by the 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 








W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E. P. AMERINE, Sec’y 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 








Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 








HOME OFFICE, ° 


EUGENE H. WI 


Russell R. Cornell, Vice-Pres. 





INSURANCE CO. 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


S. Wm. Burton, Sec. 
| RELIABLE AND ENERGETIC AGENTS WANTED 


OF NEW YORK 
47 CEDAR STREET 


NSLOW, President 
Alonzo G. Brooks, Asst Sec. 











CHICAGO 
W. LAWSON 


General Manager 


| 
| HEAD OFFICE 
} 


F. 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Establisned 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 


New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 


Resident Managers 
New England 


1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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chusetts Bonding 
BOSTON 
Paid-In Capital $1,500,000 


aly Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 


%) Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


ESS=BUILDERS 


DEVELOPING- 








and Insurance Company 
T. J. FALVEY, President 
Write For Territory 
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Capital ae 

Surplus over 
Losses paid to December 31, 


1918 


The Company’s Lines; Fidelity, Surety, Ac 

bery, Lareeny, Theft, Plate Drugg 
bility, Employers’ Liability, Liabil 
Compensation, Automobile, Fro 
Liability, Te ams’ Liability. 


Glass, 
Public 
(Liability, 


92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
ANNUAL STATEMENT DECEMBER 31, 1918 


$17,275,631.60 


13,354,721.13 

eerserde 000,000.00 

2,920,910.47 

: 65,527,177 .84 
cident, Health, Disability, Burglary, Rob 
ists’ Liability, Owners’ and Tenants’ Lia- 
ity Steam Boiler, Fly Wheel, Workmen's 
perty Damage and Collision), Physicians’ 
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Nort AWERican Accipent INSURANCE (0 


ORGANIZED 1886 


THE ROOKERY 





CHICAGO 


AGENCY OPENINGS IN 
44 STATES 
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/ETNA CASUALTY & SURETY CO. 


69th Annual Statement 


ATNA LIFE INSURANCE COMPANY 


AND AFFILIATED COMPANIES 





AUTOMOBILE INSURANCE CO. 


OF HARTFORD, CONNECTICUT 
MORGAN G. BULKELEY, President 





JETNA LIFE INSURANCE COMPANY 


Capital Stock $5,000,000 


Life, Accident, Health, 


Liability and Workmen’s Compensation /nsurance 


JANUARY 1, 1919 


ASSETS 
Ee en ee ee re $1,000,000.00 
PE CUIIOO UIT TIME 6 6c is osc cicccceseccecevetess 76,000.00 
Real Estate Acquired by Foreclosure................... 47,495.56 
Ce er CUE OE) IED fos sce eiecteconweneessanes 7,774,440.39 
ESE OER er ert eae are eo 56,297,543.37 
Mortgages secured by Real Estate................20008- 61,150,451.59 
SE rn er ee eee 937,439.00 
Loans secured by Policies of this Company............. 12,173,278.34 
Interest due and accrued December 31, 1918............. 2,841,676.41 
Due from Re-Insurance Companies and others.......... 70,497.46 


Premiums in course of collection and deferred premiums = 4,575,440.52 


Amortized value of Bonds and Market Value of Stocks 





over Book Value, less Assets not admitted.......... 2,843,837.75 

er re Tere orn rer rrr reer 
Increase in Premium Income............... $ 5,221,099.69 
NINN I I gud 055-8 1k wh WW Sed wa 9,203,655.48 
Increase in Life Insurance in force.......... 100,255,185.09 
Payments to Policyholders during 1918...... 23,200,649.64 
Payments for Taxes during 1918............ 1,426,456.39 


LIABILITIES 





Reserve on Life, Endowment and Term Policies......... $106,760,277.00 
Reserves not included above........---++sseeeeeeeeeee 2,553,593.33 
Premiums Paid in advance, and other Liabilities........ 1,112,161.08 
Unearned interest on Policy Loans.............--++ee+- 309,151.02 
TORCE TAU GS I TOUS. isis ccc cicetivedceesevecnses 1,469,266.79 
Reserve for special class of Policies and Dividends to 

Policyholders payable in 1919........ccecessccccseee 3,782,382.17 
Losses and Claims awaiting proof and not yet due...... 1,776,554.43 
Unearned Premiums on Accident, Health and Liability 

RMI. SS on a ee co arae ein alae Raa dae a oe 5,488,794.10 
Reserve for Liability CIOS. ......cccccccssccvcccsces 9,371,266.54 
BUTPINS 6oO PORCTOGIISRS. 2000s ccvvccsesreserseveveies 17,164,653.93 

ME RAE, hoo dos seve ceisaeredensencseseaesd $149,788,100.39 


New Life Insurance Issued in 1918.......... $237,473,503.34 
Life Insurance Paid for in 1918 ($218,251,- 
456.34) and in process of Collection 
a ial nee eine hk aang 229,087,781.34 
Life Insurance in Force, Jan. 1, 1919......... 673,171,467.54 
Paid Policyholders since organization in 1850. 341,911,259.12 


Total Income in 1918, /Etna Life Insurance Company and Affiliated Companies $63,804,673.30 


12th Annual Statement 


AETNA CASUALTY & SURETY CO. 


OF HARTFORD, CONN. 


CAPITAL STOCK $2,000,000 
JANUARY 1, 1919 


al ‘ 
ASSETS LIABILITIES 
Cash on Hand and in Banks $2,094,271.96 , , 
Stocks and Bonds ,,.......... 6,801,875.00 Premium Reserve ........... $3,496, 180.54. 
Mortgages secured by Real . ; 
DEE. ‘seudubiwibaticeacknkenns 1,442,100.00 Losses in process of Adjust- 
Loans on Collateral ,.......... 605,815.05 MEN seveeeceeeeeeereeeeeeeeee  2,997,002.49 


Interest due and . a 
December 31, 1918 Commission Reserve on Pre 


Premiums in Course of Collec miums in course of Collee- 
SRE . annsedeeebaxe> Lae eeepae ewer 1,582,827.01 THOM veceeeeereeereeceeeece eee 
Equity in Funds of N. Y. 
Excise Re-Insurance Asso 
MNO kbog sai ab bed daeedsdonae 44,306, 22 
Due from Re-Insurance Com- 
panies on Paid Losses and 
Salvage Recoverable......... 
Other Assets 


131,330.82 


215,951.35 


Taxes Falling due in 1919..... 368,347.62 


All other Liabilities........... 163,962.44 


14,156.74 WOME -badactcdcdveeseawreaesekes $7 241,444.44 
Puoeseresenrevens 21,898.03 

Surplus to Policyholders: 
2. Pee er $12,738, 580,83 
Less Special Deposits and 


i .. -$2,000,000,00 
Assets not Admitted by In $2,000,000, 


Capital 





surance Departments .......-. 256,429.32 GORE accevcsives Tl 3,240,707.07 5,240,707.07 
Total Admitted Assets eee e$12,482,151,51 EE acdcttens caevninetensebees 12,482,151.51 
Increase in Premium Income................. $1,385,397.01 


Ny NE oa oo abe maith Rod ere sawiaw swe 1,787,102.98 


6th Annual Statement 


AUTOMOBILE INSURANCE CO. 


OF HARTFORD, CONN. 


CAPITAL STOCK $2,000,000 
JANUARY 1, 1919 





ASSETS LIABILITIES 

“ash on Hand and in Banks $2,054,101.46 Premium Reserve ...........- $3,263,902. 36 
Stocks and Bonds ............ 4,634,404.14 Losses in process of Adjust- 
Mortgages secured by Real SE: -recsisvecicdvorssgasweded 1,572,424 

EME. sands cebitwiscisaegaeds 462,800.00 

see Taxes Falling > i 19 . 240,617.06 
Loans on Collateral ........-. 682,175.00 Taxes Falling Due in 1919 .. 10,6 
Interest Due and Accrued | Funds Held under Re-Insur- 

December 31, 1918 .....+.... 79,852.75 ance Treaties « ......c-c.scece 198 
Amenta’ Balances. .6.cccesseccs 1,253,167.94 All other Liabilities ......... 107,150.13 
Due from Re-Insurance Com- 

panies on Paice OSSES....- 65,707.24 Total  ocicccccccrccccccccccses $5,382,334.00 
Other Assets .....ccccccessess 28,544.43 : 

—_—__——— | Surplus to Policyholders: 

Gross Assets 2 .cccccccscvseses 9,260,752.96 | seal niaieieiniainatan 

. rite - $2,000,000. 
Less Special Deposits and Capital sso said date 

Assets not admitted by In- | a a 
surance Departments ....... 44,552.23 | Surplus ....0...060 1,833,866.73 3,833,566 
Total Admitted Assets .... $9,216,200.73 | Total scsssscccsessesvsconsenves $9,216, 200.73 

. . = 4 9 

Increase in Premium Income.............+++- ee 

Increase in Assets...........ccceccccccceceee 1,949,661.9 


Automobile Combination Policy Covering Liability, Fire, Theft, Transportation, Collision, 
Property Damage and Loss of Use. Liability and Property Damage for Teams and 
for Elevators. Plate Glass, Burglary, Flywheel, Sprinkler Leakage, Water 
Damage, Postal and Baggage, Combination Residence Insurance 


GENERAL FIRE INSURANCE 


1 


MARINE INSURANCE 


FIDELITY AND SURETY BONDS 





—— 
ee 

















a 











